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OME TOMORROW, June 10, it 

will be the eighth anniversary 
of the appearance of a national 
trade publication under a Detroit 
dateline. It always has been argued 
that unless one was postmarked 
New York or possibly Chicago, it 


did not have much chance of mak- | 


ing good. This was particularly 
applicable to an automobile publi- 
cation coming out of Detroit, yet 
this is the capital of the motor, 
industry. They say “fools rush in 
where angels fear to tread,” but 
you hardly could call George M.| 
Slocum a fool and get away with 
it. He had the courage of his con- 
victions and he always had wanted 
to defy the jinx and prove that 
after all 
city in which to put out a national 
automobile publication. 

In the early 20's George had con- 
ceived the idea that America’s 
greatest industry needed a NEWS- 
paper to be published in Detroit, 
the world’s motor capital. But as 
is so often the case, he was a 
“prophet without honor in his own 
city,” so the financial backing for 
the project had to be found in New 
York, and the first issue, published 
in August, 1925, (much against 
George’s better judgment) bore a 
New York date line. 

a * » 

SO IT WAS not until June, 1933, 
that he was able to satisfy his 
ambition to buy out the New York 
interests and move his “baby” to 
Detroit. In New York AUTOMOTIVE 
Daity News had been published five 
days a week. Civic-minded Slocum 
met Opportunity as it knocked at 
his door and pulled 
threshold. You who have been 
reading this publication over the 
years can judge for yourself as to 
the wisdom displayed by the boy 
born in Caro, Mich., who cut 
his publishing eyeteeth with the 
farm papers. Modesty forbids us 
going further than this. 


x* * 


LOOKING BACK over the eight 
years the paper has been published 


in Detroit, I feel I can say with-| 


out boasting or even being accused 
of so doing, that AUTOMOTIVE NEWS 
has served its public well, thanks 


to the publishing sense of George! president of the Automobile Manu-! current carrying capacity of 50/ 


700 SAE Members Assured — 


“The only effective way to con-| 
to re-| 


- On Car Substitute Materials 


Slocum (who doesn’t know what I 
am writing in this particular col- 
umn). Having faith in Detroit as 
& publishing center he _ believed 
that one of the great needs of the 
automotive industry was a paper 
that recorded the news of that 
industry. That’s the chart we have 
followed since we put out that first 
paper in Detroit on June 10, 1933. 
But we had to do considerable 
remodeling, changing over from five 
days a week to the streamlined 
publication we have today. We had 
brought the paper from New York 
to Detroit and we figured that for 
a time we would have to carry the 
Original title of AUToMoTIVE DAILY 
NEws so as to get credit in prestige 
for the eight years of effort and 
(See SPARKS, Page 19, Col. 1) 
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By Harry A. Williams 
Associate Editor 


DETROIT.—Following the 
precedent set by General Mo- | 
tors and Hudson in the UAW- 


crease drive, Chrysler, Stude- | 
baker, Packard and Bendix ll | 
granted blanket wage boosts to| 
hourly-rated employes last week. | 

Chrysler increase amounted to| 
eight-cents-an-hour plus an ad- 
| ditional $5 in the annual bonus; 
Studebaker and Packard granted a 
similar increase, eight-cents, but 
no provision was made for a bonus- | 
boost. Bendix gave a 7% cents in- 
crease. 

These wage increases, 
| hoped, would forestall any labor 
jtrouble in the major entemative | 
|plants for the immediate future at | 
|least. However, strikes were loom- | WASHINGTON.—As forecast by 
ing in some of the supplier plants | Automotive News, definite steps are 
of the industry. | being taken to conserve gasoline 

Negotiations between the UAW- and fuel oil supplies, action which 
‘CIO and Ford Motor Co., which soon or late will affect all American 
started last Monday, continued | 
| throughout the week with an 
agreement expected in the near! 
future. Union representatives sub- | 
/mitted a contract similar to those 
|in effect in other major automobile 
| companies. 
Meanwhile the plants here where | 
|labor trouble was brewing were: 
| Briggs Mfg. Co., where negotia- 
tions for wage increases and ex- 


tension of the present contract 
(Continued on Page 7, Col. 1) 


an 
the low-price field. 


and 4.4 inch stroke. 


it was) 


pointment last week of Secretary 
of the Interior Harold L. Ickes as 


Eastern seaboard states that they 


ing. possibly within a month. 
Second came in the form of 
|suggestion to Ickes and OPM by 
ia fact-finding committee of the 
American Petroleum Institute that 
gasoline sales be restricted on Sun- 


7 “a a | days. 
Car Makers Save | The committee’s report cited oil 
| tank ship diversion to Great Britain 


| yy Billion Pounds | as the underlying cause of any 


| possible shortage. The committee 
Of Defense Meta = ‘foresees a demand of 527,000,000 
DETROIT. — Alvan Macauley, 


|barrels in the east coast states, 
without restrictions. Curtailments 
chairman of the board, Packard | 
Motor Car Co. was 








are urged which would cut this 
reelected | demand by 71,000,000 barrels, the 


|facturers Assn. at its annual meet-| 10,000-ton tankers. 
‘ing here Thursday. All other! The API report stated: 
lofficers were reelected. They are: | 
| Alfred P. Sloan, vice-president; 
|Paul G. Hoffman, vice-president, 
| passenger car division; Robert F. 
|Black, vice-president, truck divi- 
sion; Pyke Johnson, executive vice- 
president; Alfred Reeves, advisory | 
vice-president; Byron C. Foy, sec- | 
jretary, and George W. Mason, | 
| treasurer. ; | 
Robert F. Black, B. E. Hutchin- 


|serve motor fuel would be 
| Strict pleasure use through some 
‘such device as ‘gasolineless’ Sun- 


The Top Ten 
PASSENGER CARS 


First Ten in Registrations as 
Reported in AN Today: 





son and C. E. Wilson were re- || 194! 1940 
elected members of the board of || P0s Make Pos. 
directors. 1—343,718 Chevrolet 270,084— 1 
In his talk before AMA mem- 2—219,663 Ford 177,118— 2 
i/bers, Macauley cited the automo- 3—169,232 Plymouth 136,718— 3 
tive industry’s role in defense and 4—119,209 Buick 85,555— 4 
pointed out that more than one- 5—111,581 Pontiac 68,373— 5 
half billion pounds of strategic and 6— 90,047 Oldsmobile 59,628— 7 
critical metals will be made avail- 7— 75,104 Dodge 66,809— 6 
able to defense production through 8— 50,626 Chrysler 31,603— 8 
release from passenger automobile || 9— 35,701 Stude. 30,046— 9 
and truck consumption under the | 10— 30,482 Nash 17,990—10 
plans already made and _ reported Total All Makes 
to the OPM by the individual auto- 1,386,696 1,063,792 
mobile manufacturing companies. For complete standings of all 
This total includes approximately makes, see Page 15, this issue. 


(See SAVINGS, Page 8, Col. 5) 








NEW FORD SIX engine, which is now being shipped in limited quantities 
d will be formally announced next fall, is claimed to be the largest six in 
The new L-head engine has a brake horsepower of 90 at 
3,300 revolutions per minute, a 226-inch cubic inch displacement, 3.3 inch bore 
For details, see story on page 16. 


Gasolineless Sundays Urged; 
Eastern States Face Early Ba 


n 


—_— If it be assured that the 
|consumption of gasoline might be 
|reduced by as much as 15 percent 
| without undue hardship and if this 
| were applied to the east coast, 


| motorists. First step was the ap-|the reduced consumption would | 


amount to 34,000,000 barrels.” 
W. R. Boyd jr. of New York, 


Petroleum Coordinator for National | chairman of the committee, stated | 
Defense who Friday warned the|that any restrictions “necessary by | 


reason of national defense should 


|faced a ban on all “pleasure” driv-|be shared equitably by the entire | 


Western Hemisphere, or at least 
by all the United States.” This was 
taken to indicate that, while the 
eastern seaboard is dependent on 
|ships for gasoline and oil supplies, 
|all other sections of the nation 
|; would be called on to save fuel. 
ae * o* 

‘Canada Foresees 
Big Tax Loss 

TORONTO. — “Gasolineless Sun- 
days” for Canada—predicted this 
week in Washington by G. R. Cot- 
trelle, Canadian oil controller — 
would mean a loss to federal and 
| (See CONSERVE, Page 8, Col. 3) 


Special to Automotive News 

| WHITE SULPHUR SPRINGS, 
W. Va.— With 700 persons as- 
,sembled in summer assembly, So- 
/ciety of Automotive Engineers con- 
ducted five days of technical dis- 
|cussions here last week. To the 
|automotive industry these yearly 
|proceedings have come to be re- 


|garded as a forum for scientific 
debate that is unequaled in any 
|other country of the world. 

| This year, in view of the Na- 


|tional Defense program and the 
many transportation and produc- 
tion problems that American auto- 
motive production companies are 
struggling with, the meetings here 
provided extraordinary interest. 
The program covered a_ wide 


range of subjects dealing with air- | 


| craft and motor vehicles for spe- 
cific use in defense preparations. 
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rysler, Studebaker, Nash Up Prices 


Extends Wage Increases 


a 


‘Prices Boosted 


From $10 to $53 


Retail Sales Set Records; 
OPM Curtails Output 
Of Car Steel 


| On Defense Front 
| 


Roosevelt asks additional Page 
funds for defense roads ...... 10 
Copper added to priority list... 12 


Property power for FDR studied 


By Pete Wemhoff 
Managing Editor 


DETROIT.—Closely on the 
heeis of the recent $15 Ford 
|price boost, six car makers 
|— Plymouth, Dodge, Nash, 
\Studebaker, Chrysler and 
De Soto — last week announced 
| Price increases on 1941 models 
| ranging from $10 to $53. 
| This leaves only the General 
Motors. divisions and Packard, 
Hudson and Willys, which have 
not publicly announced price in- 
creases. Packard plans to raise its 
prices soon, but no comment was 
;made by GM, Hudson or Willys. 

In many circles it was felt that, 
| while these boosts are moderate in 
;view of rising labor and material 
|costs, additional increases may be 
'expected with introduction of 1942 
models early next fall. At that time 
‘the 20 percent curtailment will be 
in effect, thereby raising the unit 
cost per car. 

As pointed out at the time of the 
Ford price increase, federal gov- 
ernment officials are still con- 
'cerned over price control but so 


The matter of automobile prices, 
as being studied by the Office of 
| Price Administration, is discussed 
in Automotive Washington on 
| page 18. 





'far have taken no action to clamp 
'a ceiling on car prices, because 
lof the uncertainty of automobile 
production under the defense pro- 
gram. There has been some talk, 
however, of Price Chief Leon 
Henderson mulling over an order 
that car makers consult him be- 
' fore lifting prices. 

The price boosts highlighted a 
week of activity which included: 
1 Office of Production Manage- 


ment announced in Washington 
(Continued on Page 16, Col. 5) 


Among them was the looming cer- 
tainty that the Atlantic coast 
states — and perhaps the entire 
nation—may be brought to “gasless 
Sundays” for all civilian usage 
within two months or less and 
that the use of oil for home heat- 
ing may have to be drastically cur- 
tailed next winter. 

On this matter, Dr. Robert E. 
Wilson, representing the Office of 
Production Management (petroleum 
unit) and the Pan ~ American 
Petroleum and Transport Co., de- 
clared that reduction of gasoline 
and fuel oil in civilian use is the 
only apparent solution to a prob- 
lem of transportation shortage for 
crude oil. 

“Efforts are being made to avert 
(this through construction of pipe- 

(Continued on Page 9, Col. 1) 
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Employment Reaches An All-Time High 
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Total Jobholders in U. S. 
Estimated at 50,150,000 


NEW YORK. — In April more | number of jobholders at 50,150,000. 


people in the United States were 
working than ever before in the 
nation’s history, the National In- 
dustrial Conference Board esti- 
mated last week, setting the total 


Louis Chevrolet, 
Namesake of Car, 


Is Dead at 62 


By Chris Sinsabaugh 


DETROIT.—A tired old heart 
ceased to beat last Friday morning 
and Louis Chevrolet, famous race 
driver of the old days and the man 
who designed the first Chevrolet 
car, which was given his name, 
was gathered to his fathers. His 
death was not unexpected, for he 
had been in poor health for several 
years. The burial will be at Indian- 
apolis and his remains will be 
placed alongside of his _ brother, 
Gaston, also a great race driver 
who was killed several years ago 
in an accident on a California 
track. 

Louis Chevrolet was born in 
Switzerland on Christmas day, 
1878. He came to this country in 
1903 to become a mechanic in the 
shop of the de Dion-Bouton branch 
in New York City. Called upon to 
substitute for another driver in a 
match race with Barney Oldfield 
at Empire City track, New York, 
he got his big chance, defeating 
Oldfield. From that time on he 
always was on the big time. He 
became a co-star on the Buick 
team sponsored by W. C. Durant, 
along with Bob Burman and Louis 
Strang, and at Crown Point, Ind., 
in 1909 he won the Cobe Cup in 
the first road race run in the 
middle west. 

He continued his racing career, 
shining in the Vanderbilt Cup road 
races and other major events un- 
til Durant, recognizing his engi- 
neering talent, had him design the 
car which was called the Chevro- 
let and which was destined to win 
back for Durant his control of 
General Motors. Louis retired from 
racing in 1914 but his love for the 
sport kept him in the game as 
builder of racing cars for another 
decade. In his last years he was 
in retirement, largely because of ill 
health. 


Registrations Rise 
2,000 in Birmingham 
BIRMINGHAM, Ala. — Jefferson 
county already has 2,000 more auto- 
mobiles registered for the 1940-41 
fiscal year than were registered for 
the entire 1939-40 year and with 
nearly five months remaining be- 
fore the end of the year the regis- 
tration is expected to be about 


10,000 greater than last year. 
This estimate was made by C. S. 
Witte, chief clerk of the license 
commissioner's office, who disclosed 
that last year’s record, nearly 6,000 
greater than the preceding year, 
already has been exceeded. 


During April unemployment drop- 
ped 705,000 to 5,412,000 or the lowest 
for any April since 1930, the private 
research organization said. The 
April increase in employment was 
estimated at 752,000, cutting the 
board’s estimate of jobless 3,526,000 
below the figure for April, 1940. 

Allowing 2,271,000 persons in gov- 
ernment emergency labor work, the 
board said that out of the nation’s 
55,500,000 workers only 3,141,000 
weren’t working. 

Service industry hiring, against 
the usual seasonal trend, increased 
222,000 persons, the report showed. 
Additions to military branches ac- 
counted for 189,000 of this rise. 

Other industries who hired more 
new workers than usual were listed 
as trade, distribution and finance, 
228,000; manufacturing, 148,000; 
transportation, 30,000, and public 
utilities, 12,000. 

The report attributed to seasonal 
increases a rise of 390,000 in agri- 
cultural employment. 

* + a” 


Retail Stores Show 


April Gain 

WASHINGTON.—Sales of 23,767 
independent retail stores located in 
34 states totaled $279,091,061 in 
April, 1941, a 23 percent gain over 
April, 1940, and an 11 percent gain 
over March, 1941, the U. S. depart- 
ment of commerce has announced. 

This gain exceeds any previously 
recorded in the past five years of 
this study. The increase may be 
attributed in part, it was stated, 
to the fact that Easter occurred in 
April this year and in March a 
year ago. 

April is the 29th consecutive 
month in which retail sales have 
exceeded those of the correspond- 
ing month of the previous year. 


Hudson Reports 
May Sales At 
Five-Year High 


DETROIT.—Maintaining the 5- 
year record pace set in April, to- 
tal retail sales of new Hudson cars 
for the four weeks ending May 24 
amounted to 10,315 units. 

This represented the best corre- 
sponding 4-week period since 1936, 
George H. Pratt, general sales 
manager, reported last week. 

Domestic sales for the period 
gained 37 percent over the same 
four weeks a year ago, Pratt 
stated. 


Dodge Fluid Drive 


Sales Up to 83.6% 
DETROIT.—Forest H. Akers, 
Dodge director of sales, reports 
“that in our entire output of 1941 
passenger cars, four out of every 
five cars were ordered with the 
Fluid Drive. 

“And this partiality is increasing 
right along. For the month of May 
it is standing at 83.6 percent,” 
Akers said. 





JOHN E. RAINE (standing), general manager, Automobile Trade Assn. of 


Maryland, watches Gov. Herbert R. 


©’Conor of Maryland, in the 


presence 


ef Arthur Brice, president of the Maryland state senate, and Thomas Conlon, 


speaker of 


exempts Maryland automobile dealers 


the house of delegates, signing two legislative bills, one of which 


from paying the state, county and 


city tax on their stock of used cars. The other bill exempts Maryland automobile 


dealers from the 


requirement of having their titles perforated in order to 


transfer those titles. Raine states that enactment of these two new laws will 
save the dealers of Maryland over $100,000 a year in addition to relieving them 
of one of the most costly operations of their business. 





At SAE Sessions . . 





| 








\ 


CHRYSLER GROUP which attended the annual summer meeting of Society 


of Automotive Engineers last week in White 
!J. B. Macauley, Chrysler Corp. cagimect) James C. Zeder, 


charge of laboratories, and Harry 


| ie 


WILLIAM S. 





Sulphur Springs. Left to right, 
chief engineer in 
Woolson, executive engineer. 


a 


JAMES, chief engineer (right), and Harold E. Churchill, an 


associate of Studebaker Corp., were attendees at the SAE convention at White 
Sulphur Springs last week. James is on the Society’s council and Churchill read 


@ paper on 


“‘Mechanical Minds for Motor Cars.”’ 





A LINK between past and present was provided for the Society of Automotive 


Engineers in session at White Sulphur 


Springs last week when G. P. Argabrite, 


a farmer of Lewisburg, a near-by town, brought this old car dated 1895 over 
to show them. It is a Sears car built for the Sears-Roebuck Co., which marketed 
it at that time. It was known as Model G and had a two-cylinder engine, chain 
drive and lever steering. The wheels were wood with hard rubber tires mounted 
in iron rims. The car is said to ante-date even the historic Selden patent period. 





Employment Rise Is Noted 


In Retail Motor Business 


NEW YORK.—Employment in 
the retail automobile business in- 
creased 2.8 percent in April over 
the preceding month and payrolls 
advanced 9.2 percent, reflecting in- 
creased commissions on expanding 
sales, according to U. S. depart- 
ment of labor statistics as made 
public here. Employment was 6.7 
percent higher than April a year 
ago, while payrolls showed an in- 


New Car Sales 
In Columbus Up 
e o 
Slightly in May 

COLUMBUS, O.—During May a 
total of 2,069 new automobiles were 
sold in Columbus and Franklin 
county compared with 2,024 sold 
in April, according to a report on 
the number of certificates of own- 
ership filed with J. Arthur Yoder, 
clerk of the courts. 

May sales brought total sales for 
the first five months of 1941 to 
8,640 as compared with 6,446 during 
the same period last year. 

The same report shows that dur- 
ing the month of May 207 trucks 
were sold as against 164 sold in 
May of 1940. 

In addition to the new automo- 


biles sold in May, there were also 
3,192 used cars sold. 


crease of 16.4 percent over April, 
1940. 

Wholesale automotive trade em- 
ployment fell off 0.2 percent in 
April over the preceding month, 
but payrolls were up 1.4 percent. 
The 1940 figures for this classifica- 
tion are not available. 

The department’s employment in- 
dex for manufacturing industries, 
based on the 1923-25 average as 
100, listed employment in the 
manufacture of automobiles at 
131.0 in April, compared with 131.3 
in March and 112.0 in April, 19490. 
Payrolls were listed at 147.0 in 
April, compared with 162.8 the pre- 
ome month and 121.2 in April, 
940. 


Pontiac Erects Building 


For Factory Deliveries 
PONTIAC. — Construction of a 
retail delivery auditorium and 
driveaway department at Pontiac 
Motor division—embodying all the 
essential services of a modern air 





SALES 


in Nation 


Chicago Reports 
May Sales Set 
All-Time Record 


CHICAGO. — New car registra. 
tions in Cook county (Chicago), 
continued their record - shatterin 
pace during May, with a total of 
19,738 units, a new all-time monthly 
high. 

The Bureau of Motor Advice fig. 
ures, released last week, show that 
May not only topped the previous 
best month’s total of 19,290, set in 
April, but was far ahead of May 
last year, when 13,356 units were 
registered: in the county. 

For the first five months of this 
year, 81,049 new cars were reg. 
istered, another high-water mark, 
It compared with 59,724 for the 
same period in 1940. With the ex. 
ception of 1926, 1928 and 1929, the 
five months’ total exceeded every 
full year previous to 1935. 

Chevrolet finished first for May 
with 3,431 cars, a decline from the 
April figure of 3,520. Plymouth in 
second place with 2,776 was also 
slightly behind the April total of 
2,869. Ford in third place showed a 
sharp gain, with 2,219, as against 
1,601 in April. 

Buick took over fourth place 
with 1,820, Pontiac fifth with 1,689, 
Oldsmobile sixth with 1,496, Dodge 
seventh with 1,364, Chrysler eighth 
with 1,091, Cadillac ninth with 599, 
and De Soto tenth with 584. 

Next in order were Nash with 
552, Packard with 536, Studebaker 
with 530, Hudson with 428, Mer- 
cury with 400, Lincoln-Zephyr with 
99, Willys with 29. 

In addition to Ford, gains were 
recorded by Dodge, Chrysler, Cadil- 
lac, Studebaker, Mercury, Lincoln- 
Zephyr and Willys. 


New Car Sales 
In Canada Show 
Sizable Apr. Gain 


MONTREAL.—Canadians bought 
more automobiles in April than in 
any single month for many years, 
according to the Dominion bureau 
of statistics. New car sales total 
$26,462,000, compared with $18,586,- 
000 in March, $11,292,000 in Febru- 
ary and $10,013,000 in January, 1941. 

New motor vehicles sold in April 
were 11 percent in number and 27 
percent in value over April last 
year, with 20,838 new vehicles re- 
tailing for $26,462,358 compared 
with 18,834 vehicles selling for 
$20,837,000. 

From Jan. 1 to Apr. 30 this year, 
52,695 units with a retail value of 
$66,352,813 were sold. These figures 
were 5 percent in number and 18 
percent in value higher than the 
50,438 vehicles sold for $56,086,373 
in the corresponding period last 
year. 

Passenger cars sold totaled 16,082 
with a retail value of $20,831,673 in 
April, an increase of 4 percent in 
number and 23 percent in value 
above the 15,453 new cars which 
retailed for $16,971,449 in April last 
year. 

Retail sales of new trucks and 
buses showed “marked increase” 
over April, 1940, in all sections of 
the country. The 4,756 commercia 
vehicles which sold for $5,630,685 
in April were 41 percent in number 
and 46 percent in retail value above 
the 3,381 units which retailed for 
$3,866,451 in April last year. 


Out-of-Town Deals 
High in Chicago 


CHICAGO.—A report compiled 
by the Chicago Automobile Trade 
Assn. shows that during April the 
number of cars sold to Cook 
county residents by non-county 
dealers totaled 1,197 units. Dealers 
outside the state accounted for 565 
of these “importations” and those 
in Illinois outside Cook county for 


terminal — is nearing completion, | 632. 


according to H. J. Klingler, general | 
manager. 

Expansion of the retail delivery | 
system—started by Pontiac in a/! 
modest way several years ago— is 
caused by the ever-growing num-. 
ber of persons who save freight 
|charges by taking delivery at the | 
factory, Klingler said. 


_By makes of cars, the “importa- 
tions” were: Buick, 136; Cadillac, 
57; Chevrolet, 239; Chrysler, 54; 
De Soto, 45; Dodge, 48; Ford, 118; 


Hudson, 10; Lincoln-Zephyr, 5; 
Mercury, 26; Nash, 28; Oldsmobile, 
89; Packard, 23; Plymouth, 192: 
Pontiac, 101; Studebaker, 24, and 


Willys, 2. 
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By John 0. Munn 


Dealers’ or salesmen's o 


addressed to John O. 
and the writer’s nam 


omments, questions or requests may be 
Munn in care of Automotive News, Detroit, 
e@ will be kept in confidence if requested. 


Mo. Dealers Ponder Problems 











;‘Make Hay Now,’ 


Attendees Told At 


Annual Conclave 


By H. H. James 
Staff Correspondent 


EXCELSIOR SPRINGS, Mo. -- 





ne 15-22. 


model gon <iae to right in the front 


= s THE salesman the forgotten Manufacturer, that there is a fu- The present and future problems 
l q _ in = aoe: This col- | ture to think about? facing the motor car industry were 
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AUTOMOTIVE OUR PLATFORM 

r 1. A continuing understanding between manufac- 
turer and dealer, and fair profits for both. 
An eventual profit for the dealer on every used 
vehicle handled. 
Better dealer service and lubrication facilities 
operated at a profit. 
No diversion of fuel taxes from their intended 
use in highway construction and maintenance. 
No government bureaucracy control of the auto- 
motive industry. 


DETROIT, JUNE 9, 1941 


The Penalty of Leadership 

HE late Theodore F. MacManus in 1915 wrote an adver- 

tisement for Cadillac entitled ‘The Penalty of Leader- 
ship,” which has become a classic in the automobile industry. 
Cadillac was not mentioned in the text but its identity 
could not be questioned after reading it. Among the pearls 
of wisdom that MacManus used to drive home his point 
were: “When a man’s work becomes a standard for the 
whole world, it also becomes a target for the shafts of an 
envious few” and “The leader is assailed because he is a 
leader, and the effort to equal him is merely added proof 
of that leadership.” 

Using that for our text in this editorial, we feel that this 
same line of thought applies today when the government is 
using the automobile industry as the crutch on which to 
lean in the present emergency. It has been and is the best 
industrial crutch Uncle Sam has, yet as B. C. Forbes has 
written in his syndicated column, “while it was extremely 
complimentary that Washington should lean so heavily upon 
the (automobile) industry to fortify the nation, there are 
signs that it may be penalized, undesignedly, for its out- 
standing ability, resourcefulness, ingenuity.” *** and “but, 
as I see it, because of its outstanding adaptability and inge- 
nuity, is liable to be unfairly crippled.” 

Logically, this leads us up to asking several pertinent 
questions. We wonder at the production curtailment, the 
threatened increase in excise taxes, the proposed cutting 
down on gasoline and oil—and other things. It looks as 
if the automobile industry is being made the “whipping boy” 
to arouse the country to the fix we’re in, whereas other 
methods might accomplish the same thing. Why pick on 
the automobile industry alone? 


Higher Car Prices Logical 


T was not unexpected that the four Chrysler units, Stude- 
baker and Nash should announce price increases. Ford 
had done so the week before and the public, the buyers, are 
taking it philosophically, figuring that with increased costs 
of materials and higher prices for the hired help who build 
our motor vehicles, it is but natural that the makers should 
ask more for their wares. It is unlikely that these price 
increases will materially affect the demand for those who 
are in the market for new cars, and who strive to get under 
the wire before the prices go even higher. It is to be expected 
that Price Administrator Leon Henderson is going to freeze 
prices within a month or so. 


Why Not Put a Halter on Labor? 

HE straw that broke the camel’s back undoubtedly is the 

. strike led by UAW-CIO last week, which tied up the 
plant of the American Aviation Co., in Inglewood, Calif. 
This is the most serious blow delivered at our defense pro- 
gram, leading us to believe that the labor leaders have taken 
one step too many, forcing on Congress the need of action 
to tell the occupant of the White House that the country 
will no longer tolerate his failure to crack down on labor— 
make him realize that these strikes imperil our future and 
that he must forget for the time being his desire to preserve 
the social gains of his Administration. The automobile in- 
dustry already has paid a heavy toll. 
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FORBES BB. C. Forbes, famed 
SEES PERIL financial columnist 
AHEAD! and editor of Forbes 
Magazine has many 
friends in Detroit, of whom I am 
proud to count myself as one. He 
was here within the past 10 days 
taking his periodic pulse of our in- 
dustry and I enjoyed an evening 
with him. His diagnosis was made 
the basis of his copyrighted col- 
umn appearing June 1, which I am 
taking the liberty of reprinting 
without permission because some 
AN readers may have missed it: 

“After gathering full information 
about the extent of the demands 
the government is making upon 
auto manufacturers, I find this 
question bothering my mind: Is the 
automotive industry, because of its 
extraordinary efficiency, going to 
be unduly penalized? 

“Addressing a large gathering of 
local business men, including auto 
executives, I ventured the opinion 
that, while it was extremely com- 
plimentary that Washington should 
lean so heavily upon this industry 
to fortify the nation, there are 
signs that it may be penalized, un- 
designedly, for its outstanding abil- 
ity, resourcefulness, ingenuity. 

“This industry was the first to 
receive a peremptory order from 
Washington to cut down produc- 
tion, 20 percent as a starter—and 

there are grounds for fearing 
that more drastic curtailment 

will be imposed. All told, the 
government’s demands, as far as 

I can gather, have already 

reached some _ $3,000,000,000 of 
products. And vastly larger as- 
signments are under negotiation. 

“The truth is that those respon- 
sible for speeding up national de- 
fense have discovered that auto- 
motive companies are the most re- 
sponsive in America, the most 
skillful in constructing, at top 
speed, new plants for preparedness 
production on a large scale. No 
other industry has been called upon 
to perform half as gigantic read- 
justments, for the purpose of forti- 
fying America. 

“You and I, every loyal Ameri- 
can, should feel infinitely grateful 
for what this industry is accom- 
plishing for our safety, for the 
preservation of democracy, human 
freedom, civilization. 


“But, as I see it, the industry, 
because of its outstanding adapt- 
ability and ingenuity, is liable to 
be unfairly crippled. 

“What would be the conse- 
quences were this industry to be- 
some so swamped with ‘MUST’ pro- 
duction for the government that 
its peace-time output would be shot 
to pieces? 

“The accepted estimate is that 
the automotive industry employs, 
directly and indirectly, one-seventh 
of all gainfully-employed Ameri- 
cans. 

“Suppose Washington were to 
insist that automotive manufac- 
turers accept greater and greater 
defense responsibilities, greater 
and greater governmental con- 
tracts, to the point where they 
would have to sacrifice output of 
passenger cars and trucks, to the 
point where dealers all over the 
land would be deprived of mer- 
chandise. 

“Not only would these dealers 
face bankruptcy, but thousands and 
thousands of salesmen would be 
deprived of their livelihood. Com- 
munity after community would be 
gravely affected. 

“The effect upon our economy 
would be tragic. 

* * *~ 


“Washington talks of imposing a 
20 percent ‘luxury tax’ on automo- 
biles. Apparently federal bureau- 
crats and legislators are under the 
delusion that the United States is 
still in the ‘horse and buggy’ stage. 

“Heavens on earth, one thing 
which has stood out more than 
any other in my visits to the 
sites of gigantic new projects for 
national defense, has been the 
reliance of the workmen upon 
auto transportation. Riding along 
@ main thoroughfare here, I 
noted that more than half of the 
cars were being used by work- 
men, most of them in_ shirt- 
sleeves. 

“In America the automobile is 
the polar antithesis of a luxury, a 
thing merely of pleasure. Every 





Automotive News Cartoon by Ford McDonald 


EIGHT IN DETROIT—(News Item)—On June 10 Automotive News 
celebrates its eighth year of publishing in Detroit. 


In This Corner 


‘Unfair Comparison ... . 


this column are those of our readers. 


The views expressed i 
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Anonymous contributions will not be accepted but confidence will 


be observed upon request. 





Used Car Prices 


I call your attention to an item 
from Time magazine of May 19 
concerning increases in average 
used car prices of some $50 in six 
months, according to AUTOMOTIVE 
News. 

Apparently Time took your bot- 
tom and top prices six months ago, 
and compared them to your bottom 
and top prices at the present time, 
and then decided that there was a 
$50 difference in average prices. 
This of course is not good statis- 
tics, nor does it represent market 
conditions, by any means. Used car 
prices for 1937 to 1940 cars cer- 
tainly haven’t increased by $50 
during the past six months. In fact, 
based on our reports, I question 
whether they have increased at all. 
They have gone down. 

In view of the fact that Time 
magazine used the information for 
the purpose of suggesting that 
Henderson’s price-control job was 
getting tougher, may I suggest that 
it might be a good idea for AuTo- 
MOTIVE News to write a letter to 
Time, so that at least the general 
impression that used car prices are 
going up might be corrected in the 
letters section—Sam Shapiro, gen- 


fourth citizen today owns a car.| $99 


Bill Holler, who, as general sales 
manager of Chevrolet, is respon- 
sible for the marketing of more 
cars than any other man in the 
world, points out: 

“*The modern automobile is a 
daily necessity. It is of vital im- 
portance to the working man— 
observe the number of cars 
parked around any factory of 
magnitude. Note how important 
parking facilities have become to 
the department store, even the 
neighborhood grocer. Rural own- 
ers use their cars two-thirds of 
the time on business.’ 

” * + 


“It would be an economic crime, 
it would court not only dissatisfac- 
tion, but disaster, were the furnish- 
ing of cars and trucks for peace- 
time use to be blitzkrieged.” 

” 


To all of which, Bert Forbes, the 
million or more men dependent on 
the automotive industry will say: 
“Amen!”’—G. M.S. 


eral manager, Chicago Automobile 
Trade Assn., Chicago. 


Epitor’s Note: The following 
letter has been sent by AuToMo- 
TIVE News to Time magazine: 

Thanks for your reply on my 
query regarding the basis for 
Time’s May 19 statement that 
used car prices have soared $50 
in the past six months. While the 
statement is technically correct 
(despite the fact the two figures 
you used are eight months apart 
instead of six), I believe that the 
comparison was unfair. 

First of all, used car prices are 
usually at the lowest point dur- 
ing the changeover to new mod- 
els, which in this case was Aug- 
ust, 1940. It was only natural—as 
they have done in many years 
past—that used car prices would 
climb during the ensuing months 

(Continued on Page 12, Col. 5) 





Years Ago 


(... from Automotive News Files) 





Fifteen Years Ago 
Work started by Oakland Motor Car 
Co. on construction of new $5,000. 


plant for the Pontiac Six . . . National 
Automobile Underwriters Conference 
eliminates discounts and credit for 
anti-theft locks of all sorts . . . Organ- 
ization of Hertz Drivurself Corp., a 
,000,000 transportation rental sys- 
tem, by Yellow Truck & Mfg. Co., and 
backed by General Motors, is an- 
nounced. 
* s s 
Ten Years Ago 

C. Edward Barnett submits plan to 
National Automobile Chamber of Com- 
merce which would divorce dealer body 
from used car field and establish inde- 
pendent outlet for trade-ins; it was 
not adopted . . . Harry W. Bundy of 
Detroit, founder of Bundy Tubing Co.. 
ee Graham-Paige Motors (Can- 
ada), Ltd., is founded to build Graham 
cars in the Dominion. 

* * * 


. Five Years Ago 

Louis Meyer becomes first three-time 
winner of Indianapolis 500-mile race, 
through his Memorial Day victory . . - 
New Packard labor policy provides 
paid vacations for its employes . . . 
Veterans will spend $108,561,859 of 
their bonus for automobiles, announces 
the American Legion. 

. * 7” 


pe One Year Ago 
William S. Knudsen. president of 
General Motors, and Edward R. Stet- 
tinius, chairman of U. S. Steel Corp.. 
are appointed to National Defense 
Commission and later become heads 


of Office of Production Management 
- . . Wilbur Shaw ties Louis Meyer 
as a three-time winner of Indianapolis 
500-mile race. 
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How Auto Merchants Help 








Uncle Sam Get to Work 


M.:... evidence of the vital role played by the 
automobile and automobile merchants in the 
industrial life of the nation is revealed by recent 
studies. These show that without their cars workers 
would have real difficulty getting to their jobs and 
back home again. 


Automobiles in the United States last year trav- 
eled a total of some 498 billion passenger miles, mak- 
ing about 15 billion round trips. Road use reports in 
34 States, analysis of questionnaires in six regionally 
typical States and a survey by the Opinion Research 
Corporation, an independent and recognized author- 
ity in the statistical field, indicate that more than half 
of that tremendous mileage total and three-fourths of 
the trips were made for purposes connected with earn- 
ing a livelihood or closely related economic pursuits. 


The studies also show that: 


One-third of all car owners make from 200 to 
400 round trips a year for necessity purposes, or 
those connected with making a living. 


Six out of ten cars in urban areas are driven to 
work and back. Of these, 60 per cent are used 
once a day for this purpose, indicating how 
greatly their owners depend on them for trans- 
portation to and from work. 


More than one-fourth of the cars used to get 
to work carry other workers besides the driver, 
averaging approximately five persons for every 
two cars, including the drivers. 


About 70 per cent of workers in car-owning 
families go to work by automobile, and 82 per 
cent of these travel one mile or more. Asked how 
they would get to their work if not by automo- 
bile, 13 per cent replied they couldn’t go at all. 
Half the car owners, assuming that mass trans- 
portation agencies would be able to carry them, 
said they would get to work by bus, street car or 








train, while about one-third more, half of whom 
live from one to five miles from their jobs, said 
they would walk. 


These figures testify that the automobile merchant is 
in fact selling transportation and to a very great 
extent transportation to and from work. With the 
nation’s transportation system today geared to the 
operation of some 26 million private automobiles, the 
manufacture and sale of an adequate number of cars 
and trucks each year are necessary to keep it function- 
ing at its present level of efficiency, which is essential 
to industrial production especially as it relates to na- 
tional defense. 


Since Chrysler Corporation has built into its 1941 
models greater values than ever before, merchants 
who sell Plymouth, Dodge, DeSoto and Chrysler pas- 
senger cars, Plymouth and Dodge commercial cars 
and Dodge trucks are doing their part to maintain the 
operating efficiency of the country’s transportation 
system at a time when this is more vital to the nation 
than ever in its history. 
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Every Type Engine Represented in 500-Mile 


‘ting Graphite Makers 


12 Cars Finish in Race, 
Test Laboratory for Parts 


By Chester S. Ricker 
Director Timing and Scoring 

INDIANAPOLIS. — A purse of 
$86,607 was divided by the drivers 
at this year’s 500-mile Memorial 
Day race on the Indianapolis 
speedway. The winning car took 
$29,735; second place paid $15,625; 
third place, $6,862; fourth place, 
$4,575, and last year’s winner, Wil- 
bur Shaw, drew $5,875 despite the 
fact his car was wrecked on the 
151st lap. 

For the first time since 1924, the 
race was won by a combination of 
drivers. The winning car, a Noc- 
Out Hose Clamp special, was quali- 
fied by Floyd Davis, who also 
started it and drove it for 71 
laps, just as L. L. Corum did with 


MAURI ROSE, who took over the 
wheel of Floyd Davis’ car then in 12th 
position, and drove it to victory in the 
500-mile race at Indianapolis Memorial 
Day. Rose, who had the pole position 


in his own car, had been forced out 
by mechanical trouble early in the race. 


the Duesenberg 15 years ago. 
Corum was relieved by Joe Boyer, 
who took the car from behind and 
put it in first place. In almost 
precisely the same manner, Mauri 
Rose took this year’s winning car 
on the 72nd lap and wheeled it 
to victory from the 12th position in 
which it was running when he took 
over. 

Rose was piloting a pole car, No. 
3, at the start of the race. This 
was the fastest qualifier, and as 
No. 3 championship driver for 1940, 
Rose was very hot. As a matter 
of fact, if it had not been for the 
accident in the fourth lap, when 
Emil Andries collided with Joel 
Thorne and tied up the track for 
53 minutes, it is quite possible that 
the lead for the first 100 miles 
would have been different. As it 
was, Rex Mays in Car 1, which 
jumped into the lead for the first 
four laps, began taking down one 
lap prize after another while the 
cars were under the yellow flag 
and neither Shaw nor Rose was 
able to change the picture. 

Separated by 3 Seconds 

However, as soon as the yellow 
flag was lifted, Rose jumped into 
the lead and maintained it for six 
laps, after which Shaw wrested it 
from him. At 125 miles, the three 
first place championship drivers 
were in the following order: Shaw, 
Rose and Mays. They were each 
separated by about three seconds. 
Almost immediately after this, 





Specifications, Equipment Used on Winning Cars 























Rose developed mechanical trouble 
and was out of the race on his 
61st lap. This left the fight centered 
between Shaw and Mays, Shaw 
holding a lead of only 21 seconds 
at 150 miles, and the winning car, 
piloted by Davis, was running in 
14th place, two minutes behind 
Shaw. On the 64th lap, Mays stop- 
ped for fuel and the pace was so 
fast that he dropped back to eighth 
place due to the stop. Shaw was 
still in the lead, but with a pit stop 
yet to make, and Bill White’s car, 
piloted by Harry McQuinn, was 
only 1 minute and 35 seconds be- 
hind Shaw. 
Field Is Bunched 

Davis had now dropped back 2 
minutes and 32 seconds behind the 
leader. Shaw, with plenty of time, 
stopped on the 75th lap and came 
back in the lead with 14.9 seconds 
margin ahead of Harry McQuinn. At 
this point in the race, the 200-mile 
mark, there were eight cars fight- 
ing for first place and the eighth 
car was only 41 seconds behind 
Shaw; Hepburn 19 seconds behind; 
Cliff Bergere 23 seconds, and Ted 


'|Horn, 33 seconds. However, just 
s|before the 200-mile mark, Lou 


Moore, who owned both Rose’s and 
Davis’ car, called Davis in. Moore 
put Rose behind the wheel, after 
he had had only three minutes 


"lof rest from the time he brought 


in his car. 

Only one minute’s time was lost 
in changing drivers and putting in 
five gallons of fuel, so that at the 
200-mile mark Rose, now running 
in 12th place, was 2 minutes and 
20 seconds behind Shaw. Moore’s 
strategy at this point was to have 
Rose maintain the swift pace of 
the leaders and cut down the lead, 
whenever Shaw or Mays stopped 
for fuel. Each had at least one 
more stop to make during the race 
while Rose’s car, with gasoline 
tank full, could run straight 
through to the finish, barring me- 
chanical or tire trouble. 

haw, Mays Duel 

Shaw continued to lead at 225 
miles, increasing his lead over his 
closest competitors by 20 seconds 
and over Rose by 60 seconds. This 
placed Rose 2 minutes and 26 sec- 
onds behind. At the half-way mark, 
100 laps, Shaw was 44 seconds 
ahead of Mays, then running in 
second place, and 2 minutes and 
35 seconds ahead of Rose, who had 
now stepped up to eighth position. 
At 275 miles there was a bitter duel 
between Mays and Shaw, but in 
that 25-mile period Shaw gained 
one second a lap on Mays, and 
two seconds a lap on Rose. At 300 
miles, Shaw had gained almost 10 
seconds more on Rose and had 
worked out a 2 minute and 50 
second lead on Mays due to the 
fact that Mays had made a second 
stop on the 118th lap. In the mean- 
time, Bergere, driving the other 
Noc-Out Hose Clamp special, had 
crept up on Shaw, was in second 
place—1 minute and 40 seconds be- 
hind Shaw—and over a minute 
ahead of Mays. 

At 325 Miles, Shaw had so ex- 
tended his lead that he was over 


Performance of All Cars Compl 


1941's 500 


Mile Race 


Qualifi- Time Lost 
Fastest Lap — nent = ag 
Finish Car Avg. Miles Time In Quall- Speed for Number . 
Pos. No. Driver Per Hour Hr., Min., Sec. fications 10 Miles Pit Stops Sec. 
' 16 Maurl Rose—F. Davis = 115.117 4:20:36.24 121.655 121.106 1 1:00 
2 ' Rex Mays 114.459 4:22:06.19 128.590 128.301 3 3:20 
3 4 Ted Horn 113.864 4:23 :28.39 125.104 124.297 ' 1:37 
4 54 Ralph Hepburn 113.631 4:24:00.79 122.366 120.656 2 3:28 
5 34 Cliff Bergere 113.528 4:24:15.10 124.654 123.890 None Nothing 
6 41 Chet Miller 111.928 4:28:02.75 121.869 121.540 1 1:34 
7 15 McQuinn—Petillio 111.795 4:28:20.96 126.334 125.449 3 4:33 
8 7 Frank Wearne 0.818 4:30 :42.92 124.309 123.890 ! 2:40 
9 45 Paul Russo 105.628 4:44 00.88 126.369 125.217 3 1:19 
10 29 T. Hinnershitz 105.152 4:45:18.05 121.294 121.021 3 3.40 
u 53 Louls Tomei 104.926 4:45 :55.01 121.605 121.074 3 10:12 
12 55 Al Putnam 101.381 4:55 :54.87 123.069 121.951 3 12:24 





over three minutes ahead of Mays, 
then running in third place, while 
Rose in fourth place was only 
three seconds behind Mays. This 
gave Shaw ample opportunity to 
come into the pits, make his last 
fuel stop, and go out for a perfect 
finish as the only four-time win- 
ner of a 500-mile race. At 350 miles, 
Shaw had made his last stop, was 
leading Bergere by 1 minute and 13 
seconds, and apparently had noth- 
ing further to worry about. Mays 
was in third place, two minutes 
behind; Rose in fourth place, 2 
minutes and 6 seconds behind. At 
375 miles, % of the race over, Shaw 
had gained a 1%-minute lead on 
Bergere and nearly two minutes 
lead on Mays and Rose. Then the 
unforeseen happened. Shaw’s right 
front wheel hub split, the spokes 
poked holes in the inner tube, and 
Shaw came a-cropper against the 
wall, knocking off the tail of the 
ear and losing the gasoline tank 
with it. 
Leaders Are Switched 

Fortunately the car did not turn 
over and Shaw was not seriously 
injured, but he was definitely out 
of the race. This switched the 
leaders. Bergere took the lead, but 
at the 400-mile mark was leading 
Rose by only three seconds. Mays 
stopped at the pits on his 155th 
lap, when he was leading Rose by 
seven seconds. That caused another 
switch of positions and when Rex 
came out from the pits he was 
running 1 minute and 8 seconds 
behind Rose. This last pit stop 
cost him the race. He was not 
quite one whole lap behind Rose. 
Therefore, as they ran on the 
track, Rose was only six or eight 
car lengths behind Mays, and for 
112 miles, the last in the race, 
Rose never let Mays get out of 
his sight or open up that gap. 
After they had run 100 miles, there 
was only 1 minute and 8.85 seconds 
separating those cars. During the 
last 10 laps, Mays apparently was 
reconciled to the fact that he could 
not get away from Rose, and so 
Mays settled down to a 120-mile- 
an-hour pace. But Rose picked up 
about two seconds per lap in spite 
of Mays’ speed and so finished 1 
minute and 30 seconds ahead of 
Mays. 

This was the first race in history 
in which 12 automobiles finished 
the 500 miles, everyone of which 
averaged over 100 miles per hour. 
The first eight averaged almost 111 
m.p.h. Ninth, 10th and 11th places 
were practically at 105 m.p.h 

Accessory Prize Money 

The distribution of accessory 
prize money and lap prizes brought 
$26,000 more into the drivers’ 


two minutes ahead of Bergere and/hands. Firestone gave $8,000; 











Champion Spark Plug — directly 
and through the Champion  100- 
Mile-An-Hour Club—$1,747; Bowes 
Seal Fast gave $1,505; Borg-Warner 
Corp., $1,500; Perfect Circle Piston 
Ring, $825; Pyroil, $525; Everlock 
Washer Co., $500; Burd Piston 
Ring, $450, and Packard Cable, $225. 

Mechanically, the race was eX- 
tremely interesting. It was won by 
Moore’s car with an Offenhauser 
four-cylinder engine. This engine 
was identical with the one which 
carried Floyd Roberts to victory 
in 1938. It was not supercharged. 
It had Bosch magneto ignition and 
Champion spark plugs, two Wind- 
field carburetors, Burd piston rings, 
was lubricated with Oilzum, had 
rear wheel drive and weighed 
2,000 pounds. 

Every type of engine was repre- 
sented in the first four cars to 
finish this year’s race. A four-cyl- 
inder took first place; a straight 
eight, second place; a six, third, 
and a V-8 fourth. Second and 
fourth positions were taken by 
supercharged engines. Five differ- 
ent makes of engines were repre- 
sented, the largest of which were 
the 270 cubic inch Offenhausers, 
which won first, fifth, and 10th 
places. 

Firestones on Cars 

Houdaille shock absorbers were 
on the winning car and on 10 of 
the 12 cars which finished the 500 
miles. Firestone tires were used on 
all cars and varied in size from 
600x16 up to 750x20. Perfect Circle 
rings were found on all except 
two of the 12 cars which finished. 
Oilzum lubricating oil was on the 
winning car and also was used in 
the engines of cars which took 
third, sixth and 10th places. Five 
of the cars in the first 12 used 
alcohol for fuel, and three of them 
alcohol gasoline blends. 

It was noted with a great deal 
of interest that only three front- 
drive cars finished with the 12 
leaders. The first one to finish was 
Hepburn’s, which was one of the 
old Ford racing cars in which a 
new type of V-8 motor, designed 
by “Bud” Winfield, was used. This 
had a supercharged 180 cubic inch 
displacement engine. The rest of 
the cars had rear drive, and every 
rear-driven car had a torque tube. 
In other words, 100 percent of the 
rear-drive cars had torque tubes. 
Of the 12 winning cars, 10 had 
transverse springs. 

With a Single Thought 

Perhaps it is only an accident, 
but it seems a coincidence that two 
veteran team managers’. should 
happen to have the same ideas. 
Moore abandoned alcohol for gaso- 
line in the car which won the race, 
and Bergere did exactly the same 





in 500 Mile Race 
















































3 3 IGNITION TIRE SIZE S 
8 DRIVER a z . on 
a = < . s >| zs.| $s 
_| ER or 8=— 4 Me )=— 270 BH CH O2-W Houde §=— 600-16 700-20 BD Olizum=— Gas Rear = Ven «=T = 021,990 
_2 Bowes Goel Fast Sone. Rex Mays Bowes 8 Yes 179 BH BO 2-W Houde 600-18 700-20 PC McM Alco Rear Yes T 103 2,060 
3 Thorne Eng. Spee. __ Ted Horn Sparks 6 =No 181 BH CH !-W Houde 600-18 700-20 PC ~—Oilzum Alco Rear Yes’:«T~=—105 1,980 
4 Bowes Seal Fast Spec. Ralph Hepburn =—Winf.V-8 Yeu 180 BH BO 3-W Houde 750-18 750-18 PC Ring Free Aloo Front No T 100 2,099 
$ eter ee anise tte . = =e 2 8 SS Alco Rear Yes T 100 1,940 
6 Boyle Spec. Chat Miller, = Mll. = 8M 268 BH CH 4-M Houde 750-16 750-16 PC Ollzum — Gulf Front No %E 105 2,006 
? ZiGrin Spee. = Harry MoQulen Alfa-Romeo 8 No 187 BH CH 2-WE F&H 600-18 700-18 PC Ring Free Alco Rear Yes T 102 1,970 
6 Bill Holabird Spec. Frank Wearne =O, # = No 255 BH CH = 2-W Houde 600-16 750-16 PC Gulf Gulf Rear Yes '2€ 100 1,820 
0 areas = Scr 8 Yes 135 BH CH 2M Houde 600-16 750-16 PC Castor Phillips ‘Rear “Yes T 100 1,780 
10 Marks Spec. Tommy Hinnorshitz =O. 4 __No 270 BH CH 2-W Houde 600-18 700-18 PC —Oilzum. = GasB = Rear = Yes «ST ~—s«100~—*4.,955 
a H-3 Spec. bowls Tomet om 4 No 255 BH CH 2-W Houde 700-18 700-18 PC + Gulf’ ~—Ss Gulf’ —s Front’ ~=No T 100 ‘1,920 
12 Schoof Spec. Al Putnam off. 4 No 255 BH CH 2-W Houde 600-16 750-16 PC Gut GuifB Rear Yes T 101,791 


All above care made the full 500 miles, Off.—Offenhauser; Winf.—Winfleld; MIll.—Miller; BH.—Bosch Magneto; BO—Bowes Spark Plug; BD—Burd Piston Rings; CH—Champi 
Winfleld Carburetor; WE—Weber Carburetor; M—Miller Carburetor; Houde—Houdaille Shocks; F&H—Friction Hydraulic; PC—Perfect Circle Piston Rings; Taceanmente inne Soles een 


Rebuild as FTC 
Fails to Appeal 


PORT HURON, Mich. -~ Failure 
of the Federal Trade Commissioy 
to appeal a U. S. Court of Appeals 
order which, after a five year 
fight, reversed the commission jp 
its rulings with regard to restric. 
tions on advertising claims for 
colloidal graphite, was hailed last 
was as a complete vindication for 
this basic product by Howard A 


Acheson, president, Acheson Col- 
loids Corp., here. 
“Back in 1936,” Acheson ex. 


plained, “there were some 122 mar. 
keters of oils containing colloidal 
graphite, selling through over 10. 
000 major outlets. 

“There is no doubt that some of 
these marketers, in their en- 
thusiasm, exaggerated the results 
obtainable under average condi- 
tions with their products. From 
this standpoint, the action of the 
FTC in ordering marketers to 
eliminate exaggerated claims was 
quite commendable. Unfortunately, 
the FTC did not stop there. Per- 
haps based on incompetent or mis- 
understood technical advice as to 
the principles of colloidal graphite 
lubrication, the commission in ef- 
fect told these companies to stop 
advertising any advantages for 
colloidal graphite.” 

The impact of the FTC orders, 
together with the wide publicity 
accorded such action, was to vir- 
tually eliminate the entire market. 
All but 37 of these 122 companies 
gave up marketing of the product. 

While the many small _ com- 
panies were “giving up” under the 
FTC barrage, the big oil com- 
panies took up colloidal graphite 
and proved its merits in the in- 
dustrial field, Acheson declared. 


Dodge Switches 


Field Personnel 


DETROIT.—Appointment of R. 
W. Peek as merchandising man- 
ager for the Pittsburgh region has 
been announced by Harold van- 
DerZee, Pittsburgh regional man- 
ager of the Dodge organization. 

W. A. Sellman, Seattle regional 


manager, announces the appoint- ° 


ment of J. J. Jaeger as district 
manager for the Seattle district. 

Appointment of A. J. Porter as 
manager for the Toledo district of 
the Detroit region is announced by 
the region’s manager, L. F. Van- 
Nortwick. Porter will replace L. 
W. Neuman, transferred, as district 
manager, to Akron. 


thing with his mount. Both cars 
were designed to go the entire dis- 
tance without a stop. Bergere did 
and if Davis had been driving fast 
enough in the beginning, it is quite 
possible that he too would have 
gone the distance without a stop. 
However, Moore, the owner and 
team manager, decided to change 
drivers. That cost them one stop 
and one minute’s lost time in the 
pits. 

It was rumored at the end of 
the race that the boys in Mays’ 
pit did not know that Moore had 
switched from alcohol to gasoline 
before the race and therefore were 
expecting Rose to stop again for 
fuel in the last 400 miles and put 
Mays in the lead. 


Since he did not stop, they never 
had an opportunity to catch him, 
because the two cars were too 
evenly matched and both ran 
superbly. Perhaps if it were ex- 
plained that these race cars get 
only about 3 to 3% miles per gallon 
with alcohol but from 6 to 7% 
miles per gallon with gasoline, it 
will be evident why Moore worked 
out this change the week before 
the race. It is possible that this 
strategy of Moore’s helped to win 
the race. 





Ostrander Transferred 

, CEDARTOWN, Ga. — Goodyear Tire 
& Rubber Co. has transferred Paul 
D. Ostrander from Akron to Cedar- 
town as an executive of the company’s 
four southern mills. Ostrander’s new 
duties will be centered in the coordi- 
nation of efforts of the mills at Cedar- 
town, Rockmart, Cartersville and De- 
catur, it was announced by Sam A. 
Steere, general manager of Guudyear's 
fabric and cotton division. 


Winners tree 
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Truckers Report 


Freight Volume T 
WASHINGTON.—Reaching a new 
1941 high, volume of revenue freight 


transported by motor truck in April 
increased 4.4 percent over March! 


and 38.3 percent over the volume 
carried in April, 1940, according to! 
reports compiled by the American 
Trucking Assns. Comparable re- 
ports were received by ATA from 
202 motor carriers in 42 states. The 
reporting carriers transported an 
aggregate of 1,509,143 tons in April, 
as against 1,446,104 tons in March, 
and 1,111,604 tons in April, 1940, 

ATA index figures, computed on 
the basis of the average monthly 

4 ee o : » - : . 


tonnage of the reporting carriers 
ee & y 
» x ten we 


for the three-year period 1938-1940 

as representing 100, stood at 143.24 

for April. The index figure for 

March was 138.90. 

Slightly more than 78 percent of 

all the freight transported in the 
MAURI ROSE, Co-Winner With Floyd 
Davis in the 500-Mile Indianapolis 
Race May 30th, Averaged 115.117 
Miles per Hour on Firestone Gum- 
Dipped Tires Without a Tire Change 

or Tire Trouble of Any Kind. 







month was reported by carriers of 
general freight. The volume in this | 
category increased 6.7 percent over | 
March, and 41.6 percent over April | 
of the previous year. 

Transporters of petroleum prod- 
ucts, accounting for almost 7 per- 
cent of the total tonnage reported, 
showed an increase of 4.9 percent 
in April, as compared with March, 
and an increase of 10.8 percent over 
April, 1940. 

Movement of new automobiles 
and trucks, constituting almost 6 
percent of the total tonnage, de- 
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es percent under March, but re ‘ Sf EER EE il = “ 
The Gectine under, pi ge Mg LASHING down the straightaways at speeds as great classic of speed and endurance have driven to 
sain ae strikes in high as 160 miles an hour, Mauri Rose streaked victory on Firestone Tires. Why? Because race drivers 
Haulers of iron and steel prod-| t© Victory in the 1941 Indianapolis Sweepstakes know that their very lives depend upon the safety 
ucts reported about, 4 ‘ percent of without a tire change. 500 miles of grinding, pounding, of their tires. They have made it their business to 
these commodities showed a de.| torturing speed — and not one tire failed! Here’s know how tires are built. And they know from 
crease of 7.8 percent under March, proof of safety—proof of blowout protection—proof experience that the patented and exclusive 
April of last year.» |: Of endurance — proof of tire superiority backed not construction features found only in Firestone Tires 
abi merely by claims, but by PERFORMANCE! For 22 provide the extra strength and durability 

consecutive years all the winning drivers in this necessary to safety and victory! 


(Continued from Page 1) 


were halted last Thursday with a 
union meeting scheduled for Sun- 
day to discuss the situation and 
take a strike vote if necessary. 

In the engineering and drafting 
departments at Packard, a $10-a- 
month wage boost for salaried em- 
ployes was turned down, and mem- 
bers of the Society of Designing 
Engineers voted to go on strike. 

At the Bohn Aluminum and 
Brass Co. here, members of the 
UAW-CIO are due to go on strike 
Tuesday if demands for a 10-cents- 
an-hour increase are not met. 

In the meantime, the wildcat 
strike at the North American 
Aviation Co. in Los Angeles, where 
close to $200,000,000 in defense con- 
tracts are being held up, renewed 
the clamoring for the federal gov- 
ernment to take a hand in the 


Protect your life and the lives of your family with the only 
tires made that are Safety-Proved on the Speedway for 
your protection on the Highway. The same super-safety 
and amazing dependability that are built into Firestone 
Tires for the speedway are also built into the new 
Safti-Sured Firestone DeLuxe Champion Tires for 
the highway. Both are Safti-Sured against blowouts 
by the patented Safety-Lock Gum-Dipped cord 
body. Both are Safti-Sured for longer wear by 
the exclusive new Vitamic rubber compound. 
Firestone DeLuxe Champion Tires are 
designed to meet exactly the individual 
requirements of each make of car. Naturally 

j they were immediately adopted as original 
equipment by leading motor car 
manufacturers. Give your customers the 


labor situation. Late Friday Presi- 

dent Roosevelt, in his press con- ‘ utmost in tire safety, long mileage and 
ference, said he had no comment b h ll 

to make teday, emphasising the economy — be sure the cars you sell are 
word today, but indicated he would f equipped with new Firestone DeLuxe 


Champions — the world’s first and 
only tires that are Safti-Sured. 


Listen to the Voice of Firestone with Richard Crooks, 
Margaret Speaks and the Firestone Symphony 
Orchestra, under the direction of Alfred Wallenstein, 
Monday evenings, over N. B. C. Red Network 


Copr. 1911, The F. T. & BR. Co 
Boscow Appointed Head 


Of Nash Western Branch Pete AY) A Ye he ad Sured 


DETROIT.—A. R. Boscow, for- 
merly fleet sales manager of Nash 
Motors division of Nash-Kelvinator 

Corp., here, has 
been appointed 
e manager of Nash 
Motors of San 
Francisco, W. A. 
Blees, general 


sales manager, 
DeLixe CHAMPION TIRES 
A.R.Boscow created to suc- 


announced last 
week. 

» woe! THE ONLY TIRES MADE THAT ARE SAFETY-PROVED ON THE 

Ing organizati ‘onducted f 

Ci veniiernal SPEEDWAY FOR YOUR PROTECTION ON THE HIGHWAY 


The new Nash 
by the late Stuart Hawley. 


personally take action if the spread 
of defense strikes does not stop. 


Along with the wage increases 
of hourly-rated employes, GM an- 
nounced last week that all em- 
Ployes whose earnings were less 
than $200 a month would receive a 
$15 monthly increase. Salaries 
above this, it was announced, are 
being adjusted on a merit basis. 








headquarters will 
be a factory 


Lr 
branch and was, 
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War Department 
Bill Is Supported 
By Navy, OPM 


WASHINGTON. — Considerable 
Congressional discussion is  ex- 
pected in connection with the legis- 
lation introduced last week to give 
the President of the United States 
blanket power to take over prop- 
erty of any kind directly or in- 
directly adaptable to defense needs. 
The legislation, sent to House and 
Senate by the War department, 
was declared by the latter to have 
the approval of the President, the 
Navy department, and the Office 
of Production Management, as well 
as its own. 


At the same time, the President 
obtained power to impose manda- 
tory priorities of wartime character 
on American industry. He signed, 
at Hyde Park, N. Y., legislation 
under which the federal govern- 
ment can direct the priority in 
which industry fulfills orders for 
the government, foreign nations, 
and, in some cases, private in- 
dustry. 


First reaction to the “draft 
property” legislation introduced last 
week was mixed, with some mem- 
bers predicting speedy passage and 
others asserting that there would 
be a fight because of the lack of 
limitation on the proposed author- 
ity other than that owners must be 
compensated. 


Existing law permits the govern- 
ment to condemn real property 
and to take over plants which re- 
fuse to accept and fulfill or to give 
precedence to defense orders. There 
are also specific laws covering ra- 
dio stations, nitrate plants, ships 
and timber for munitions. 


The Army request would grant 
in broad and general language, 
during this or any future emer- 
gency, power provided during the 
World War under more than a 
score of special acts. Designed to 
cover all possible contingencies, it 
is also intended to take care of the 
following immediate situations 
which cannot be handled under ex- 
isting law: 

1. Take over certain material or- 
dered by the French, over which 
the government has had difficulty 
taking title. 

2. Take over and operate defense 
plants closed by strikes. Govern- 
ment lawyers have considered such 
action of doubtful legality now un- 
less it were clearly shown that the 
employer was entirely at fault and 
thus “refusing to fulfill orders.” 


3. Require firms which have built 
up unnecessarily large inventories 
of essential materials, such as 
aluminum, to turn over such sup- 
plies to the government for other 
use. 


4. Requisition machine tools 
from plants which use them in- 
frequently and put them to better 
use under the defense program. 


5. Assist in preventing price 
manipulation and sub rosa sales of 
defense materials by giving gov- 
ernment a “big stick” for such 
cases. 


6. Grant authority to take over 
privately owned airplanes where it 
may be decided they could be of 
use to national defense. 

7. Give the Army authority to 
compel corporations and plants 
under foreign ownership or control 
to comply with defense needs. 





Start 7-Day Week 


Now, Knudsen Says 
WASHINGTON. — President 
Roosevelt’s declaration of un- 
limited emergency was _inter- 
preted last week by William S. 
Knudsen and Sidney Hillman, 
co-directors of the Office of 
Production Management, as “an 
order for all of us to go still 
further in our effort to make 
America the arsenal 
world.” 

Knudsen referred to his ef- 
forts to abolish the “week-end 
blackout” of factories from Fri- 
day night to Monday and said 
he was “counting on the un- 
limited emergency to turn the 
lights on everywhere so that the 
extra man-hours of machine |} 
operation can be gained.” \ 





of the | 


Hudson Goes to Town... 





45 DAYS OF PROGRESS on Detroit’s biggest defense project. Pictured here 


15 days apart are two identical views 


of the 


being constructed near Detroit, which Hudson Motor Car Co. will operate under 
contract with the U. S. Navy department. The first picture, taken Apr. 4, shows 
the foundation forms for Building No. 1 and the second photo taken last —— 
shows Building No. 1 nearing completion and the steel up for Building No. 

(far left). When completed, the project will comprise some 15 buildings, occupy 
135 acres and provide employment for over 7,000 workers, most of them highly 
skilled mechanics. The — Detroit’s biggest, will manufacture anti-aircraft 


machine guns and other 


aval ordnance components. 





Production Started by White 
On ‘Half-Trac’ Army Vehicle 


CLEVELAND.—With the Army |designed and built to operate over 


ordnance department and the press 
represented, White Motor Co. Fri- 
day celebrated its start on produc- 
tion of the Half-Trac, its newest 
job for the government. The pilot 
model had been shown several 
weeks ago, but Friday’s ceremony 
marked the actual manufacturing 
of the defense model. White already 
has filled an order for scout cars 
more than four months ahead of 
schedule and now is starting on 
this more complicated type of 
vehicle. 

These Half-Tracs are specifically 


Conserve 


(Continued from Page 1) 


provincial governments of more 
than $100,000 in taxes weekly, it 
is estimated here. 

The Dominion oil controller, now 
studying petroleum transportation 
problems in the U. S. as a result 
of the tanker shortage, has pre- 
dicted that curtailment of the use 
of gasoline will come to Canada 
about mid-September. 

The estimated $100,000 loss in 
taxes is arrived at by averaging 
the yearly sales of gasoline in On- 
tario, as supplied by a large Cana- 
dian oil company. The loss in reve- 
nue to the province of Ontario 
would be high when the tax of 8 
cents a gallon is considered. Loss 
to the Dominion treasury would 
include the special tax of 3 cents 
a gallon and the 8 percent sales 
tax imposed by the federal govern- 
ment. 

Oil company officials, however, 
do not believe “gasolineless Sun- 
days” would conserve fuel unless 
driving was prohibited on that day. 
They point out that motorists would 
simply fill their tanks on Saturday 
and the resulting sales would be 


the same on a yearly basis. 
. s + 


Midwest Position 
Held Okay 

CHICAGO.—So far as the Middle- 
west cities are concerned, no 


reasons are seen by _ petroleum 
leaders in this area for applying a 
gasoline “rationing” policy, such as 
is being hinted in Washington. 

A number of oil company of- 
ficials interviewed last week agreed 
that in addition to a plentiful 
supply which will take care of de- 
fense and consumer needs for 
fuel, the Middlewest enjoys the ad- 
vantage of pipe lines direct from 
the oil fields, thereby eliminating 
any problems of _ transportation 
from those areas to marketing 
centers. 


soft and broken terrain as well as 
on level ground or highway where 
they can attain a speed of 50 miles 
per hour. In chassis and body 
structure, the Half-Tracs are much 
the same as the conventional scout 
car, but instead of having regular 
rear wheels, are supported by an 
endless belt track which is driven 
by the forward axle of the rear 
bogie. This is what gives it the great- 
er traction power on soft and broken 
ground. At the same time, power 
is applied to the front wheels so 
that driving force is attained both 
front and rear. 

They are fully covered with %4- 
inch armor plate for protection 
against rifle or machine gun bul- 
lets. When subjected to fire, there 
are a series of armor plate shutters 
which close down over the radiator, 
and an armor plate shield with two 
port holes which takes the place 
of the windshield for personnel 
protection. 

Although the Half-Tracs are not 
intended for combat purposes, they 
are well armed for protection. 
Three machine guns — two of 30 
caliber and one of 50 caliber—are 
mounted on a special gun track 
which encircles the top rim of the 
vehicle and permits a full 360 
degrees of action. The guns are 
swivelled so that they may be 
turned up or down, thus making 
them effective as anti-aircraft 
weapons as well as horizontal fir- 
ing pieces. In addition to the ma- 
chine guns which line the units, 
each man in the vehicle is equipped 
with either a rifle or a side arm. 


With driving power applied to 
both front wheels and rear tracks, 
the U. S. Half-Tracs not only have 
the ability to pull themselves out 
of difficult situations, but they have 
a reserve power with which to 
draw other vehicles. Thus they are 
well adapted to towing field pieces 
in artillery service. This makes the 
units decidedly versatile. Each 
Half-Trac has the army-type pintle 
on the rear for quick attachment 
of any vehicle to be towed. Inside 
the body is a two-way radio outfit 
with special center post antennae. 


OPM to Advise Congress 
On Daylight Saving Time 
WASHINGTON. — Congress is 

awaiting a report from the Office 
of Production Management before 
taking action on legislation that 
would place the nation on a day- 
light saving time basis to save 
power for defense needs. 





For a fresh eutomotive viewpoi 
read George M. Slocum’s “A Word in 
Edgewise.”’ 


huge Naval ordnance plant now | 


Congress Studies Property Power for FDR 





Arms Contracts 
Top 279 Million 
In Past Week 


WASHINGTON. — Orders for 
planes, trucks, ordnance and 4) 
boosted Army and Navy contract, 
last week to $279,806,614. 


The total was below the preceg. 
ing week’s $405,600,472, but wel 
ahead of the recent averages, }; 
covered only five days, as no cop. 
tracts were awarded on the Mp. 
morial Day holiday. 


The Army placed $200,506.17; 
worth of the orders and the Navy 
$79,300,443. 


The Army’s largest contract went 

to the Lockheed Aircraft Corp, 
Burbank, Calif. It amounted t 
$47,769,196 and was for planes ani 
parts, but neither the type no 
number was disclosed. 


A similar order amounting ty 
$31,904,381 was given the St. Louis 
plant of the Curtiss-Wright Corp 

Other large Army aircraft order; 
included: 


Chrysler Corp., an educational 
order for the airframe, nose ani 
center fuselage sections of the Air 
Corps model B-26-B plane, $5,336. 
835; Bendix Aviation Corp., South 
Bend, carburetor assemblies, $1, 
344,935; Curtiss - Wright, Buffalo 
maintenance parts for planes, $1, 
581,180; Bendix Aviation Corp. 
Bendix, N. J., starters and switches, 
$1,131,700. 

The Army ordered $41,227,701 
worth of trucks from the Yellow 
Truck & Coach Mfg. Co., Pontiac. 
It did not disclose the number of 
vehicles involved. 


Auto-Lite Expands 
As Defense Work 


Gains Momentum 


TOLEDO, O—With 18 plants 
in different parts of United States 
and Canada continuing their stand- 
ard manufactures, mostly of auto- 
motive products, at or near peak 
levels, Auto-Lite and its affiliates 
are also turning out a variety of 
defense items, many of them so un- 
related to the company’s established 
production schedules that large- 
scale tooling and the installation 
of considerable new machinery 
have become necessary. 


According to R. G. Martin, presi- 
dent, the list of defense items al- 
ready in process of production in- 
cludes contracts taken from the 
Army, Navy and Air Corps for 
great quantities of wire, ignition 
harness, spark plugs, batteries, 
boosters, fuses, projectiles, aircraft 
engine and tank instruments, solo- 
noids, gun firing controls, canvas 
field bags, navigation cases, and 
many other specialized products. 


e ’ 
Savings 
(Continued from Page 1) 


four hundred million pounds re- 
leased from passenger car opera- 
tions. In the passenger car total is 
118,000,000 pounds of zinc; more 
than 20 million _ pounds of 
aluminum; a total of nickel in ex- 
cess of 11,000,000 pounds, including 
that which would be used in the 
186 million pounds of nickel steel 
which will be released. 


One and two-third million pounds 
of chromium; 31 million pounds of 
copper, 25 million of lead. Tin sav- 
ings will be in excess of 2,700,000 
pounds; magnesium 487,000 pounds 
and tungsten 107,000. Practical 
elimination is involved in the cases 
of virgin aluminum, zine and 
tungsten. 


These figures are based on the 
widespread adoption of alternate 
materials in the cars, a program 
which has been under way for 
some time, and upon projected re- 
duction of passenger car output for 
the 1942 model season to a maxi- 
mum of 3,460,000 units. 


Truck specification changes. will 
release in excess of 100,000,000 
pounds of these metals, the de- 
tailed figures being dependent upon 
the still unascertained extent of 
military truck production that may 
be required, 
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SAE Members Assured on Car Substitute Materials 
700 Attendees Hear Papers 


On Engines, Design, Fuel 


(Continued from Page 1) 


lines,’ Dr. Wilson said, “but the 
only way in which I can see any 
solution is by cutting civilian use.” 

He added that curtailment of 
gasoline and fuel oil use would 
result despite the fact that this 
nation produces 63 percent of the 
world’s petroleum supply. Obstacles 
to the pipe-line construction have 
been encountered in railroad oppo- 
sition and failure of the Georgia 
legislature to enact needed legisla- 
tion to provide right-of-ways de- 
spite pleas from the President. 

“Our highway systems and fre- 
quent gasoline service and facili- 
ties form a better defense line 
than a dozen national pipe-lines,” 
Dr. Wilson asserted. “If producers 
are given a free hand in handling 
production and surplus shortage, 
there can be no serious petroleum 
problem.” 

Thomas A. Bissel, technical ob- 
server for SAE, who has access 
to engineering information from 
virtually all the companies, as- 
sured the engineers on the subject 
of “ersatz” or substitute materials; 
that should aluminum,,zinc, nickel, 
tin or chromium become scarce, 
alternate materials will be substi- 
tuted without lowering standards 
of safety, durability, performance 
or comfort. 

Irreplaceables Are Listed 


Among irreplaceables he listed 
steel, copper, rubber, lead, certain 
upholstery materials and possibly 
glass. Recent adoption of thin bab- 
bitt bearings with longer fatigue 
life has minimized the problem of 
changing from cast iron to alumi- 
num pistons. Bissell said it was 
expected that about 50 percent of 
the zinc now used will be absent 
from 1942 models. 

Speaking about “tomorrow’s car” 
and future use of plastic materials, 
George W. Walker, stylist and in- 
dustrial designer, predicted car 
roofs of translucent as well as 
transparent and opaque plastics. 


Already coming from’ drawing 
boards are designs which incor- 
porate all three forms. Certain 


colors can be inherent parts of 
a body and painting operations, 
consequently, can be eliminated. 
Rolling resistance of tires as a 
factor in car economy, was a topic 
on which four engineers collabo- 
rated. They were W. F. Billingsley 
(Goodrich), R. D. Evans (Good- 
year), W. H. Hulswitt (U. S. Rub- 
ber) and E. A. Roberts (Firestone). 
They conceded that rolling resist- 
ance is boosted by increase of 
speed, load, rim diameter, traction 
and “slip angle.” On the other 
hand, it is decreased by increase 
of inflation pressure, rim width and 
progressive tire wear. Six-ply tires, 
they agreed, have higher rolling 
resistance than four-ply tires. 


Streamliner in ‘Mill’ 


From James C. Zeder, executive 
engineer for Chrysler, the assembly 
heard about streamlining as affect- 
ing fuel economy. He asserted that 
it is practical to streamline with 
this in view if, and only if, the 
power system is engineered to fit 
the body. 

Zeder also revealed that Chrys- 
ler Corp. has “in the mill’ an- 
other radically new streamlined 
car, with engine, transmission 
and gear ratio specially designed 
to fit its particular needs. “This 
model has been designed in our 
wind tunnel and laboratories and 
as yet no road test information 
is available,” Zeder stated. “How- 
ever, I can say that it is of the 
coupe type, which has the advan- 
tage of carrying fewer passen- 
gers and is therefore capable of 

more complete development of 
Streamlining principles.” 

A talk on “Mechanical Minds for 
Motor Cars,” by Harold E. Church- 
ill (Studebaker), brought out a 
Prediction that sliding gears will 
not be used in a generally satis- 
factory automatic gear-box. He 
Placed special emphasis on auto- 
matic and semi-automatic clutches, 


drives and transmissions. Final 
design of automatic drives, he 
Specified, must be torque and 


Speed-responsive. It should have at 
east four gear ratios or their 


equivalent to provide satisfactory 
performance. Only a choice of di- 
rection, selected from a_ neutral 
position and operation of an ac- 
celerator should be required by the 
motor car operator. 

He predicted that the clutch 
pedal and driver operation of the 
clutch pedal soon will be eliminated 
in automobiles in which price per- 
mits installation of automatic 
transmissions. Elimination of the 
clutch pedal will bring public de- 
mand and acceptance of power- 
braking, operated by foot treadle 
and requiring low pressure and 
short travel for control of the 
braking system. 

Churchill said he believed kinetic 
energy of a circulating fluid in 
combination with a planetary gear- 
ing, automatically controlled by 
mechanical means, may provide 
the best means for producing a 





NEW HALF-TRAC, which White Motor is making for the U. S. Army, 
formally went into production last week in Cleveland. See story on page 8. 


satisfactory method of transmitting 
power from the engine to the driv- 
ing wheels of an automobile. 
“Even though the weight of our 
cars (all makes) has increased and 
the hill performance has improved, 
gains in miles per gallon have been 
accomplished,” H. T. Youngren, 
chief engineer of Oldsmobile, as- 
serted in a fuel economy +. 
Higher compression ratios, 


believes, will continue to be con- 
tributing factors to betttr fuel 
economy. 

As bearing on heavy armament 
production in connection with the 
defense program, Brig.-Gen. G. M. 
Barnes, assistant chief of ordnance, 
U.S. Army, told the SAE that today 
the American tank surpasses those 
of other countries both in mobility 
and mechanical reliability. 


Ford Will Make 


300 Blitz Buggies 
For Dutch Indies 


DEARBORN. — The Netherlands 
government has ordered 300 midget 
“blitz” buggies from Ford Motor 
Co. for shipment to the Dutch East 
Indies, it was revealed last week, 
as three members of the Nether- 
lands purchasing commission vis- 
ited the Ford plant. 

The buggies are the same as 
those being manufactured for the 
U. S. Army and are being turned 
out at the rate of 25 per day. The 
Dutch order totals $300,000. 

The Ford company also revealed 
it has received an order for 1,786 
large army trucks for the U. S. 
Army. Maj. Gen. Edmund B. Gre- 
gory of the quartermaster division 
of the Army was at the plant 
Thursday, inspecting production on 
these trucks and another order for 
1,000 blitz buggies. Ford has com- 
pleted production of the original 
order of 1,500 of these midget 
reconnaissance cars. 





WANT MORE PROFITS ON NEW 


CAR SALES ? ACH (moetipile 





ees 
ST TIE, 


OODYEAR couldn’t afford to offer car 
dealers a tire change-over plan that 
was an experiment. 





So here’s one sound as a dollar... 
because it was developed in automobile 
salesrooms . . . it sells one new car buyer 
in every 31%... and it increases the net 
profit on every sale as much as 30%. 


Moreover, Goodyear’s Proved Profit Plan 


THE GREATEST NAME 





LifeGuard—T. M. The Goodyear Tire & Rubber Company 


IN RUBBER 


is loss-proof. You can’t 





lose money on it 


... but you can make plenty. 


This change-over plan offers LifeGuards 


and Double Eagle Tires 
at a time when they are 


to new car buyers, 
most interested in 


spending money . . . and when financing 


is simple and easy. 


Nobody has this plan 
the very profitable facts 
nate office, or mail 


R. S. WILSON, Vice President, 
The GoodyearTire & Rubber Company, inc., Akron,O. 
Please have your Proved Profit Plan representative 


aa SY 


call and give me comp 
over” tire program, t 


NAME__ 
STREET__ 


city 
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net profits on my new car sales as muchas 30% 


but Goodyear. Get 
from your nearest 
the coupon below. 
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Roosevelt Asks Additional Funds for Defense Roads 


Survey Shows 204 Areas 
Of Vital Importance to U.S. 


Special to Automotive News 

WASHINGTON. —- Additional ap- 
propriations totaling $125,000,000 for 
special defense highway construc- 
tion were asked last week by the 
President. Congress is expected to 
act promptly on this request. 

In his roads message to Congress, 
President Roosevelt proposed that 
$100,000,000 be authorized specifical- 
ly for aiding development of ac- 
cess arteries and $25,000,000 to 
strengthen bridges and widen 
highways in key areas. 

The President’s recommenda- 
tions were based on a survey by 


Dodge Truck Gets 
Additional Orders 
From U.S. Army 


DETROIT.—Chrysler Corp. an- 
nounced last week that it has just 
received a new order for 12,000 
more Dodge trucks for the United 
States Army. 

This will bring its total Dodge 
truck orders for the Army during 
the last 12 months to more than 
73,000. At the present time 42,295 
have been delivered and the bal- 
ance is coming off the line at 
the rate of more than 250 per day. 

The new order, which involves 
more than $11,000,000, is for four- 
wheel drive %-ton Dodge trucks of 
seven different types including 
weapon carriers, command cars, 
radio cars, ambulances, and carry- 
alls. 


Final Passage Due 

ST. LOUIS.—Legislation to exempt 
truckers in_ Missouri's border cities 
from the Public Service Commission 
fees, provided they confine their busi- 
ness to a municipality and its su- 
burban territory, has been perfected 
for final passage in the Missouri house 
of representatives. 





the Federal Works administrator 
of highway facilities from the 
viewpoint of national defense. 

This survey related particularly 
“to the adequacy of ingress to and 
egress from urban centers, the 
servicing of existing and proposed 
Army, naval and air bases and 
the possible necessity for the 
strengthening of bridges and the 
widening of roads in_ strategic 
areas.” 

The survey, the President said, 
“indicated that there were 204 
areas in which access roads and 
highway bridges in military, naval 
and industrial areas were of the 
utmost importance.” 


Since the survey was completed, 
he estimated that 100 additional 
areas had become involved and 
that “the over-all cost of providing 
these facilities will now reach a 
figure of $350,000,000.” 

Roosevelt said that the work 
thus far provided had been financed 
by the Works Projects Administra- 
tion, by federal-aid highway funds 
and by contributions of counties or 
states and that it was hoped that 
readjustments in highway pro- 
grams might release additional 
funds for meeting in part the new 
requirements. 

In many instances, the President 
said, it may be necessary for the 
federal government to bear the 
entire expense of these facilities 
“but local participation should be 
encouraged to the fullest possible 
extent.” 

He said that the Federal Works 
Agency had estimated that $458,- 
000,000 would be required as a 
minimum for strengthening the 
entire strategic network of high- 
ways of more than 75,000 miles but 
that he believed “that no necessity 
exists for undertaking such an ex- 
tensive program now.” 





* 





“OLDSMOBILE’S Hydra-Matic drive, because it eliminates the clutch pedal 
and all manual gear shifting, is one of the industry’s most outstanding contri- 
butions to motoring safety and ease of driving.’? This statement was made by 


C. F. Kettering, right above, to S. E. 


Skinner, Oldsmobile’s general manager. 


Kettering, vice-president of General Motors Corp. in charge of research, is 
the inventor of many automobile devices including the self-starter. 


Pa. Truckers Urge Senate 
To Remove State Barriers 


Special to Automotive News 
HARRISBURG, Pa. — (UTPS).— 
The trucking industry last week 
advised the state senate that unless 
it tears down the commonwealth’s 
trade barrier against motor freight 


bill, on the recommendation of the 
Maryland Roads Commission, in- 
creasing the gross weight limit of 
tractor-trailers in Maryland from 
42,000 to 50,000 pounds and the 
single-axle limit from 20,000 to 22,- 


transportation, manufacturers will | 400 pounds. 


find it advantageous to locate fac- 


The highways committee of the 


tories below the Mason-Dixon line,| Pennsylvania senate last week re- 


and Pennsylvania’s defense efforts 
will be seriously handicapped. 

In a letter to Lieut. Gov. Samuel 
S. Lewis, president of the senate, 
Edward Gogolin, general manager 
of the Pennsylvania Motor Truck 
Assn. pointed out that Gov. O’Con- 
nor of Maryland recently signed a 


* |modern hig hway transportation 





Detroit 


HOURS CLOSER 


BY FLAGSHIP! 


*% The routes of American Airlines make you a next- 


door neighbor of Detroit, 


the motor city. Efficiency 


demands the fastest way to get there and back—which 
means go American. And you'll also enjoy the luxurious 
comfort of Flagship travel and the great convenience 
of American’s many daily schedules between Detroit 
and the principal cities of the nation. For reservations, 
call your Travel Agent or the nearest American Air- 


lines office. 
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AMERICAN AIRLINES xc. _ 


3-Millions Spent 
By U.S. for New 


Defense Plants 


WASHINGTON. — New defense 
plant construction, expansion, and 
equipment since the beginning of 
the national defense program a 
year ago involves more than 1,700 
construction and expansion projects 
and commitments of nearly $3,000,- 
000,000 according to an Office of 
Production Management tabulation. 
The figures are based on U. S. 
government and British commit- 
ments through Apr. 30, 1941; and 
certificates of necessity issued to 
private industries through May 15, 
1941. 

The plants, many of which have 
been completed and put into opera- 
tion, will turn out various types of 
armaments and ammunition as well 
as steel, aluminum, and other semi- 
finished materials. 

While the government is bearing 
73.4 percent of the share of the new 
construction and expansion costs, 
the figures do not include invest- 
ments by private industry in plants 
established before the defense pro- 
gram began, or since built without 
governmental aid in the form of 
accelerated tax amortization. 

The government is committed to 
the expenditure of more than $2,- 
in the construction or 
expansion of 362 plants. Almost 
three-fourths of this amount repre- 
sents Army and Navy obligations 
to build or expand production facil- 
ities in 232 plants. The remainder 
is accounted for by Reconstruction 
Finance Corp. loans and the Mari- 
time Commission ship program. 





Truck Weight Limits 
Boosted in Maryland 


BALTIMORE.—Gov. O’Connor 
has signed the modern highway 


transportation bill, on recom- 
mendation of the Maryland 
Roads Commission, increasing 


the gross weight limit of truck- 
trailer combinations from 42,000 
to 50,000 pounds, and the single- 
axle limit from 20,000 to 22,400 
pounds. 





Penna. ‘Box Car’ Bill 
Is Passed by Senate 


HARRISBURG, Pa.—(UTPS). 
—The so-called “box car” bill, 
amended to increase weight of 
largest trucks using state roads 
from 39,000 to 42,000 pounds and 
raising axle weight from 18,000 
to 19,000, was passed last week 
by the state senate. 





ported out a truck regulating bill 
with amendments to increase this 
state’s gross limit for tractor-trail- 
ers from 39,000 to 42,000 pounds and 
the single-axle limit from 18,000 to 
19,000 pounds. The bill, as amended, 
has passed first reading in the 
senate. 

“The trucking industry of Penn- 
sylvania requested,” Gogolin wrote, 
“and the house of representatives 
passed by an overwhelming non- 
partisan vote legislation for a 50,- 
000-pound gross maximum for 
tractor-trailers and a 22,400-pound 
single-axle limit, in order to place 
Pennsylvania shippers and truck- 
ers on a more equitable competitive 
basis with neighboring states. 


Dealer Elected 
NORMAN, Okla.—Floyd Eoff, local 
automobile dealer, has been elected 
city manager. He took office June 1, 
replacing R. E. Clement. 








Wis. Finance Bill 
Limiting Interest 


Goes to Senate 


MADISON, Wis. The assemb} 
last week passed the Spearbreake; 
bill, No. 265A, which prohibits th 
collection of more than 15 percep; 
a year in interest on the financing 
of automobile purchases by install. 
ment contracts. The measure now 
goes to the senate for action. 

Also getting assembly approval 
was a bill authorizing the motor 
vehicle department to negotiate re. 
ciprocal agreements with other 
states for motor transportation of 
unmanufactured agricultural prod. 
ucts. The bill now goes to the sen. 
ate which recently precipitated , 
threatened “truck license war” by 
refusing to adopt legislation to per. 
mit general reciprocal agreements 
with other states regarding all 
types of trucks. 

Signed by Gov. Heil, May 29. 
was the Peters bill, which denies 
job insurance benefits to women 
whose employment is_ terminated 
by an employer's rule against 
married women working. The law 
provides an exception for women 


Pa. Carrier Ban 
May Be Extended 


HARRISBURG, Pa. — (UTPS).— 
A bill which would extend for two 
years the car carrier law, sched- 
uled to become effective Jan. 1, 
1942, was introduced in the senate 
recently by Senator O. J. Tallman, 
and Joseph M. Barr. 

The measure would extend sec- 
tion 1033 of the motor vehicle code 
to Jan. 1, 1944. 


The section reads: 

(a) No person shall on or after 
Jan. 1, 1942, operate a vehicle on 
the highways of this common- 
wealth, having two levels for the 
carriage of other vehicles. 

(b) No person shall on or after 
Jan. 1, 1942, operate a vehicle on 
the highways of this common- 
wealth, carrying other vehicles, any 
part of which is carried at a height 
of more than 115 inches above the 
ground. 

(c) No person shall operate on or 
after Jan. 1, 1942, operate a vehicle 
on the highways of this common- 
wealth carrying any other vehicle, 
any axle of which is more than 
three feet higher than any other 
axle on such carried vehicle. 


Two Small Ford Plants 


Sold to U. S. Army 


DETROIT.—Ford Motor Co. an- 
nounced last Friday that two small 
parts distributing plants have been 
sold to the U. S. Army quarter- 
master corps. Sale of one other 
plant of the company is contem- 
plated in the near future. 

The two plants sold are at 
Charlotte, N. C. and Boston and 
will be used as Army storage de- 
pots. The third plant is a large 
assembly plant in Seattle. 





Ship my cars 
SME Lake Lines 
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..- Tl save time 
and money, too! 





For fast, economical del ivery of cars to the 


EAST... SOUTHEAST. ..SOUTH 


SHIP TO BUFFALO via D&C! Swift dispatch from Detroit . oa 

\ storage 
Drive-away or pick-up from 
+ Saves you money. 


prompt, safe delivery at Buffalo or Cleveland, where D&C 
facilities accommodate 5,000 cars. 


Buffalo or Cleveland 


"Ship 
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saves you time . . 
Instruct your factory to route via D&C. 
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Knudsen Assures Truckers of Ample Supply of Parts 


State Transportation Barriers 


Studied by Defense Officials 


s 


— 


er 
he 
nt 
ng 
ll. 
NW 


Special to Automotive News 

WASHINGTON.—At a conference 
between national defense officials 
and representatives of motor truck 
operators, William S. Knudsen, di- 
rector general, Office of Production 
Management, gave full assurance 
that there will be no shortage of 
spare parts as a result of curtail- 
ment in motor truck production 
for private use. Knudsen was au- 
thoritatively quoted as telling the 
truckmen that “you will get all the 
parts you need.” 

Some of the conferees later ex- 
pressed the opinion that a major 
portion of the 21 percent cut in 
automotive production may be as- 
signed to manufacturers of passen- 
ger cars, With the cut considerably 
less severe on production of heavy- 
duty trucks. 

Meanwhile, discussions with other 
defense officials both before and 
after the conference with Knudsen 
centered on methods of using pres- 
ent equipment to its fullest capac- 
ity and the effect of size and weight 
laws and other state regulations on 
the motor carrier's load factor. 


Just before the conference with 
Knudsen began, one high defense 
official was said to have indicated 
that federal action may be taken 
soon against some of the regula- 
tions that hamper or block motor 
transportation between the states. 


Then, a few hours after the con- 
ference, the industry’s representa- 
tives met with four government 
officials at headquarters of the 
American Trucking Assns. and laid 
the groundwork for creation of re- 
gional committees under the direc- 


Allison Motor 
Gets Additional 


175 Horsepower 


INDIANAPOLIS. — One hundred 
and seventy-five horsepower—ap- 
proximately twice the total horse- 
power of the average American 
low priced automobile-—-have been 
added to the Allison V-1710 liquid 
cooled aircraft engine without in- 
crease in its size and with reduc- 
tion of weight ratio to actually less 
than one pound per horsepower, it 
was announced here last week by 
F. C. Kroeger, general manager of 
the Allison division of General 
Motors. 

Kroeger announced that the im- 
proved model, with overall dimen- 
sions no larger than the Allison 
engines which the U. S. Army has 
been specifying for the past two 
years, has just passed the test 
delivering 1,325 horsepower at take- 
off and military rating against 1,150 
horsepower, the top rating on Alli- 
son engines heretofore. This 1,325 
horsepower engine weighed 1,303 
pounds ready for installation. 

“Regulations prohibit our discus- 
sing the relatively simple improve- 
ment which made possible the 15 
percent increase in power without 
increasing size and weight,” said 

roeger. “However, we can say 
that the improved engine is highly 
significant in national defense be- 
cause it makes possible heavier 
armor, increased fire power, greater 
speed and climbing ability.” 





Car Plays Major Role 


In New Plane Plant 
BUFFALO.—The automobile 
will play an almost indispensable 
role in transporting workers to 
and from the giant $18,000,000 
Curtiss-Wright airplane factory 
now nearing completion near 
Buffalo Airport on the outskirts 
here. 

Parking facilities are being 
Provided for the 15,000 workers 
who will, almost to a man, de- 
pend on their automobiles to get 
them to the airplane factory. 
The parking lot alone will cost 
nearly $500,000, the money going 
into grading, draining and 
blacktop surfacing. There will 
be space to park 12,000 cars— 
a parking lot of a size rarely 
seen in the United States. 


tion of the 16 district directors of 
the Interstate Commerce Commis- 
sion’s Bureau of Motor Carriers. 

The regional committees would 
seek to determine methods by 
which motor transportation could 
be utilized to its fullest capacity. 
Special attention would be paid to 
the effect of state regulations on 
the efficiency of motor carrier 
operations and recommendations 
for remedial action would be sub- 
mitted to defense officials here. 

Assisted by the U. S. bureau of 
motor carriers’ 100 supervisors lo- 
cated throughout the country, the 
committees also would seek to de- 
termine what carriers and indus- 
tries could continue to operate 
efficiently without additional equip- 
ment, which ones would need more 
equipment because of the increased 
transportation load and which 
might operate with less equipment 
than they now have. 








Changing Factors in 


HESE are thoughtful times for all of us — 
in business and in our personal lives. We 
can see but one step forward. We must take 


that step with courage. 


Changing conditions affecting motor car selling 
cannot be dismissed with the attitude that “they 
are any man’s guess.” 


When times seem most confused there is a basic 
philosophy which can safely be followed: 


“Build a good product, exploit its virtues 
with sincerity, cultivate the patronage and 
good will of the customers of today who will 
be the best customers of tomorrow 


Every dealer knows it pays to put extra effort 
on selling the substantial, in- 
fluential, better-income fami- 
lies in his home town. They 
are his best customers in fat 


years and in lean. 





SKYWAY STYLES. With a sun-hat, ribbon, tape measure and other acces- 
sories of the hat artist, Toni of Inglewood, Calif., is seen at left while Dorothy 
Sawyer poses on Toni’s latest car, a Studebaker Commander Skyway Land 
Cruiser, modeling the “Skyway,’’ newest Toni creation. The new hat for 
summer, with an aviation motif, was designed and named by Toni in honor 
of her new Studebaker. 


of Duval, has introduced a bill 
require motor vehicles to be equipped 


Reflectors Asked 
with at least one rear reflector. 


TALLAHASSEE, Fla.—Rep. Bennett 


toland C. 





Aircraft Engines 
May Be Built 
By Chevrolet 


BUFFALO.—Reports are current 
here that the local Chevrolet Mo- 
tor & Axle plant will get a large 
government order to produce Pratt 
& Whitney air-cooled aircraft en- 
gines. There is some speculation 
that an order might come from 
Washington within a few weeks. 

This modern plant, it was pointed 
out, has a working force skilled in 
the production of motors and a 
modern plant designed for motor 
assemblies. 

It also has additional land ad- 
joining the River Road plant in 
the event that the airplane motor 
order is of sufficient size to justify 
expansion. 


Dealerships Merged 


MADISON, Wis.—Harry Christenson 
R. Pierce have merged their 
Nash dealerships here to form Christ- 
enson-Pierce, Inc. 


Motor Car Selling 


Temporarily, other sales may be more easily 
made. Temporarily, buyers’ demand may exceed 
seller’s supply. But year in and year out, these 
“best customers” buy more cars, turn them in 


oftener, add more extras, keep their cars better 


A considerable number of 


serviced, and exert a powerful influence on other 
sales in their neighborhood communities. 


thousands of these 


substantial families of influence and extra pur- 
chasing power, living mainly in the larger cities 


of the nation from Coast to Coast, read The New 


py? 


market. 





THE 


NEW YORKER 


No. 25 WEST asro STREET 
NEW YORK, N. Y. 


Yorker every week. More today than ever before. 


That is why a preponderant majority of makers 
of motor cars advertise in The New Yorker year 
after year—to create fertile ground in which their 
dealers may plow deep into this leadership 


Leadership sales help success- 
ful dealers build volume sales 
—not merely for today — but 
for tomorrow, as well. 


SELLS THE LEADERS WHO SELL THE CROWD 
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Service Equipment Division 


Is Only Decline Reported 


NEW YORK. According to 
manufacturers furnishing their 
monthly index figures to Motor and 
Equipment Manufacturers Assn., 
April shipments of original equip- 
ment, replacement parts, and acces- 
sories advanced while service equip- 
ment shipments decreased under 
the previous month. All classifica- 
tions continue above the same 
month last year. 


Grand index for all branches of 


Contest Winners 
Are Announced 


By Fisher Body 


DETROIT.—A total of 450 Chev- 
rolet salesmen throughout’ the 
country have been adjudged zone 
winners in the annual Fisher Body 
quiz contest, a questionnaire com- 
petition designed to familiarize 
Chevrolet salesmen with the fea- 
tures of the new car bodies. The 
nine top-ranking salesmen — one 
representing each region— will be 
brought to Detroit July 7-10 for 
awarding of the national prize, a 
$200 award for the highest-ranking 
salesman. 


More than 25,000 Chevrolet retail 
salesmen took part in the quiz, 
according to William FE. Holler, 
Chevrolet general sales manager. 
Merchandise prizes were awarded 
to the 450 winners in the zones 
and the nine regional victors. 


Highlight of an entertainment 
program for the regional cham- 
pions will be attendance at the 
All-Star baseball game July 8 be- 
tween picked teams representing 
the American and National leagues. 

Contest judges were Holler; W. 
A. Fisher, vice-president of General 
Motors Corp., and W. S. McLean, 
director of advertising of Fisher 
Body. 





Dodge Truck Promotes 


Miller to Sales Post 
DETROIT. — Appointment of 
Allison Miller as assistant sales 
manager, Dodge truck division, 
was announced 
last week by L. 
D. Cosart, sales 
manager. Previ- 
ous to his present 
appointment, Mil- 
ler was Philadel- 
phia regional 
manager for 
Dodge. 

A graduate of 
West Point, Mil- 
ler joined Dodge 
originally in 1925 
as district man- 
ager in the Dallas region. During 
most of the 16 years that he has 
been connected with Dodge, Miller 
has been in truck sales work. 





Allison Miller 


The Tank That Knows 
When It’s Had Enough 


Gas tanks of cars that have VENTALARM 
as standard equipment (such as the new 
Packard Clipper) can take full pumping 
speeds in the dark without spillage or blow 
backs. Thus, VENTALARM saves time, 
money and tempers for car owners and gives 
a car a swell reputation with service men. 
Give your car the strong selling point of 
VENTALARM. Write for details. 


VENTALARM 


T.M. Reg. U.S. Pat. Off. 


SCULLY SIGNAL COMPANY 


sT. CAMBRIDGE, MASS. 
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the industry in April rose to 240 
percent of the January, 1925 base 
as compared with 210 percent for 
March and 170 percent for April, 
1940. 

Shipments to vehicle manufac- 
turers for original equipment in 
April advanced to 278 percent of 
the base, which compares with 232 
percent registered in March and 
178 percent for April last year. 

Replacement parts shipments to 
wholesalers for April rose to 218 
percent of the 1925 base as com- 
pared to 168 percent for March. 
In April, 1940 the index stood at 
174 percent. 

Accessories shipments to whole- 
salers in April rose to 132 percent 
of the base index. This compares 
with 128 percent in March and 91 
percent in April, 1940. 

Service equipment shipments to 
wholesalers in April declined to 
199 percent of the base, which 
compares with 214 percent in 
March and 140 percent in April, 
1940. 


Olds Field Men 
To Aid Dealers On 


Business Policies 


LANSING. — Appointment of 15 
zone business managers to be sta- 
tioned in various zone cities 
throughout the nation was an- 
nounced here last week by D. E. 
Ralston, Oldsmobile’s general sales 
manager. The new staff will be 
under the direction of M. J. O’Con- 
nor, Oldsmobile’s business manage- 
ment manager, Ralston stated. 

“The purpose of the new appoint- 
ments is to assist Oldsmobile deal- 
ers in analyzing the operation and 
management of their dealerships,” 
Ralston said. “Assistance in apply- 
ing sound business principles will 
be the first function of the new 
organization. The men appointed, 
many of them veterans in the field 
organization, have been thoroughly 
schooled in Oldsmobile’s proved 
operating methods and _ policies. 
Oldsmobile’s business management 
program is intended to lend all 
possible assistance to its dealer 
body in sound and efficient operat- 
ing methods.” 

The new business management 
managers will be located in zone 
headquarters. Six of the number 
will be stationed in _ individual 
zones. Nine will serve dual zones, 
according to O’Connor. 


Cadillac Lists 
New Merit Men 


DETROIT.—Although the annual 
competition still has four more 
months to run, 14 retail automobile 
salesmen have already clinched 
places on the 1941 Cadillac Merit 
Men’s roster, D. E. Ahrens, general 
sales manager, announced last 
week. 

“This develops from the fact that 
while we select the top retailers 
in 11 sectional groups, we have 
also a volume quota which auto- 
matically assures membership,” 
Ahrens explained. “That 14 at this 
early date have passed the quota 
mark indicates a year of excep- 
tional sales accomplishments.” 

An analysis of the most recent 
Merit Men’s report shows all ma- 
jor markets are represented in the 
membership list. Announced as the 
first 1941 Cadillac Merit Men are: 
G. E. Ehrlich and F. W. Cuccia, 
New York; J. F. McGowan, Chi- 
cago; D. C. Richardson, Detroit: 
W. R. Bush, Miami, Fla.; A. W. 
Hutchinson, Indianapolis; K. C.: 
Naegele, Beverly Hills, Calif.; R. 
N. Scott, Pittsburgh; P. M. Galla-' 
ger, Houston; T. Bradley, Balti- 
more; J. R. George, Mt. Vernon, 
N. Y.; R. K. Carstens, Park Ridge, 
Ill.; M. O’Brien, Phoenix, Ariz., 
and L. C. Riggs, Jenkintown. 


Replacement Sales Up 


NEW YORK.—Thermoid Co.'s sales 
to the automobile replacement field are 
running considerably in excess of sales 
to car manufacturers, it was revealed 
last week by F. E. Schluter, president , 
of the firm, in a letter to stockholders. 


Now and Then... 








ONE YEAR AGO William S. Knudsen, then president of General Motors, 
was called to Washington to become ‘purchasing agent” for the defense 


program. Co-director of the present Office of Production Management, 


his 


leadership has demonstrated that the experience he gained in the automobile 
industry, first with Ford, then Chevrolet and later GM is invaluable in the 
present emergency. Interesting is the photographic proof of the toll taken 
by Father Time since Knudsen’s early days in the automobile industry up to 
now. To the left is Bill Knudsen, 62, after his year in Washington as one of 
Franklin Roosevelt’s right-hand men. On the right is a picture taken in 1919 
when he was Ford's production chief and had just completed building the 
Ford fleet of eagle boats for the World War. Knudsen’s automobile biography 
shows he started with Ford in 1913 in charge of the company’s 22 assembly 


plants, joining General Motors in 1922, 


becoming successively vice-president in 


charge of operations of Chevrolet, then its president, followed by promotions 
that made him first executive vice-president of GM, then president. 


Two Oil Comp 


anies Fined 


For Violating Anti-Trust Act 


Special to Automotive News 

MADISON, Wis.—Federal Judge 
Walter C. Lindley imposed fines 
totaling $20,000 here June 2 against 
two oil companies and five individ- 
uals on charges of conspiring in 
1935 and 1936 to raise and fix retail 
gasoline prices at artificial high 
levels in violation of the Sherman 
anti-trust law. 


The defendants, convicted at the 
close of a 16-week trial here in 
1937-38, had been granted retrials 
hut changed their not guilty pleas 
to pleas of no defense and paid 
fines as follows: 


Standard Oil Co. of Indiana, 
$5,000; Cities Service Co., $5,000; 
Alexander Fraser, president, Shell 


Dealers’ Sons 
Given Data On 
Chevrolet Trucks 


DETROIT.—Indicative of the 
thoroughness of their eight-week 
curriculum, the 30 members of the 
Chevrolet Post-Graduate School of 
Modern Merchandising and Man- 
agement for dealers’ sons, are now 
in session in Masonic Temple here 
for a two-day course on com- 
mercial car and truck business. 

W. E. Fish, Chevrolet truck de- 
partment manager, will open the 
meeting with a discussion of the 
history and development of the 
truck business. Fish will be fol- 
lowed by W. V. Tomlinson, who 
will handle the vital subject of 
market analysis on commercial 
cars. 


J. W. Burke will discuss truck 
management in dealerships, in- 
cluding the training and direction 
of retail truck salesmen, and G. J. 
Metzger will talk on the design 
and construction of commercial 
bodies. F. W. Fleischmann will 
speak on truck service, a subject 
of special significance at this time. 

The following day H. W. Hooper, 
Chevrolet dealer from Muskegon, 
Mich., and A. R. Cosgrove, assist- 
ant manager of commercial car 
department, will speak. Hooper will 
discuss the sale of trucks from the 
dealers’ viewpoint, while Cosgrove 
will give the students a thorough 
description of the many new types 
of special equipment now avail- 
able for truck buyers. 


Hergenroether Joins OPM 

NEW YORK.—E. J. Hergenroether, 
metallurgist of the Detroit field office 
of the Development and Research divi- 
sion of International Nickel Co., Inc., 
has resigned to join the staff of the 
conservation section, production divi- 
sion of Office of Production Manage- 
ment. 


Oil Co., $2,500; A. G. Maguire, vice- 
president, Wadhams division, Soc- 
ony-Vacuum Co., $1,500; Edward J. 
Bullock, vice-president, Standard 
Oil Co. of Indiana, $2,500; Oscar J. 
Tuttle, Cities Service Co., $2,000; 
H. J. Kennedy, Continental Oil Co., 
$1,500. 


With the government's consent, 
Judge Lindley dismissed cases 
against H. E. Brandli and H. O. 
Frueauff, both of Cities Service Co. 


Judge Lindley’s action completed 
disposition of the price fixing case 
which began in May, 1936, when 
former Atty. Gen. Homer S. Cum- 
mings ordered an_ investigation, 
which resulted in an indictment in 
November, 1936, against 23 oil com- 
panies, three trade publications and 
58 individuals. Charges against 12 
individuals were dropped before the 
trial began Nov. 4, 1937, during 
which seven companies, the three 
publications and 16 individuals were 
dismissed and 16 companies and 30 
individuals convicted. 

The grand jury which returned 
the indictment in 1936 also indicted 
most of the same individuals and 
corporations on charges of conspir- 
ing to fix dealers’ margins. This 
case was never brought to trial 
and all of the defendants changed 
their pleas from not guilty to no 
defense and were fined. 

Total fines assessed as the result 
of both indictments, including costs 
assessed by the government to date, 
amount to $572,500. Still remaining 
to be computed are the govern- 
ment’s costs in this final action. 


Chris Sinsabaugh’s sparkling 
“Sparks’’ column is read by the 


“‘wide-awake”’ in industry. 
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HARRY X. MILLER of Monarch 
career of the Whaley family, 
above flanked by his star customers 


Auto Co., Louisvi 
William E. ort 





Copper Added 
To Priority List 
Of Vital Metal 


WASHINGTON. — Copper ha; 
been added to the list of vital de. 
fense metals under mandatory, jp. 
dustry-wide control. The new cop. 
trol is provided in a general prefer. 
ence order signed by E. R. Stet. 
tinius jr., director of priorities 
Office of Production Management 
who said the action was made 
necessary by a shortage of copper 
which is expected to become worg. 
during 1941. 

At the same time, a civilian allo. 
cation program for copper was 
issued by Price Administrator Leon 
Henderson. In making allocations 
of copper among competing civilian 
demands, the director of priorities 
will be guided by the principles 
set forth in the Office of Price 
Administration and Civilian Supply 
program. 

The civilian program, first to be 
issued by OPACS, takes into ac. 
count the need for providing as 
much copper as possible for civilian 
uses; hardships which will be im. 
posed on labor or _ business by 
restrictions; past rates of consump. 
tion by fabricators; the desirability 
of pro-rating copper as equitably 
as possible among fabricators; 
availability of substitutes. OPACS 
will refuse to allocate copper to 
any one in the industry discrimi- 
nating against defense orders. 

A schedule, fixing ceiling prices 
for a wide variety of scrap and 
secondary materials containing 
nickel, has been issued by Hen- 
derson. It covers pure nickel scrap, 
ferro-nickel-chrome-iron scrap, fer- 


ro-nickel-iron scrap, monel metal | 


scrap, cupro-nickel 
stainless steel scrap, 


alloy — scrap, 


got, secondary monel metal shot, 
and secondary copper-nickel shot. 

Available figures indicate that 
the total supply of refined copper 
in this country during 1941 will 
range between 1,340,000 and 1,470,- 
000 short tons. Total military and 
civilian requirements, however, are 
estimated at about 1,810,000 short 
tons, thus indicating an _ overall 
shortage for the year of from 340,- 
000 to 470,000 short tons. 


Ju This Corer 


(Continued from Page 4) 


and reach a higher point during 
the spring selling season. 

A fairer basis for comparing 
used car prices therefore would 
be the period this year contrasted 
with the same period a year ago. 
In this particular case, compar- 
ing Apr. 20, 1941, prices with Apr. 
20, 1940, prices, would have shown 
a rise of only $14 per car, a more 
likely development in view of the 
price increases made by most 
companies on 1941 models last 
fall. The median of high-low fig- 
ures on Apr. 20, 1940, was $472 
while on Apr. 20 this year the 
oe was $486, a difference of 

+ 

I can readily understand how 
Time may have overlooked the 
above situation, and I should be 
very grateful if some correction 
could be made. 








is making rather a 
sr. and William E. jr. Miller is shown 


during a recent visit to Detroit when the 


group participated in a 72-car driveout of Lincolns to points in Kentucky and 


Tennessee. The two cars which the W 


haleys drove home represented the ninth 


and 10th Lincolns that they have bought from Miller. 


nickel steel | 
scrap, secondary monel metal in- | 
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Confusion Continues to Reign on Wall Street 


Basis for Determining Profits 
During Crisis Remains Puzzle 


By Dana Stuart 
Wall St. Correspondent 

NEW YORK, -— Despite recent 
important events, Wall Street ap- 
parently hasn't made up its collec- 
tive mind in which direction stock 
prices should move and how far in 
that direction they should go. 

The market continues to be a 
selective affair, with many cross 
currents. Many more months of 
experience are necessary before 
basis are available for final ap- 
praisal of earnings prospects of 
corporations during the emergency. 

In fact there are so many com- 
plexities that it is small wonder 
that investors of potential investors 
are hesitant. There is the question 
of price inflation. Once in a while 
Wall Street appears to suddenly 
decide that some inflation is inevit- 
able despite government controls 
and there is an upward splurge of 
prices on the exchanges. Then 
hesitancy and doubt set in. 

On the question of inflation there 
are wide differences of opinion and 
for good reason. The major activity 
thus far on the part of the federal 
price control agency has been re- 
stricted to the prevention of sharp 
price advances on products going 
directly into the defense program. 

Meanwhile, the cost of living has 
been advancing quite sharply. This 
has put the wage earner in what 
he calls a predicament and is one 
of the causes, if not the major 
reason, for current labor unrest. 
What makes the situation more 
serious is the fact that food has 
been the fastest climber in the cost 
of living. The government, while 
clamping down on certain raw 
materials and some manufactured 
goods actually has passed legisla- 
tion designed to lift the prices of 
farm products. Perhaps herein lies 
the explanation for the swift ad- 
vance in food costs. 

The expanding cost of living is 
being reflected in widespread de- 
mand for higher wages. These de- 
mands are being granted in many 
cases. The automobile industry, for 
instance, although already making 
tremendous sacrifices in giving up 
its own normal markets, now is in 
the midst of granting wage in- 
creases that will cost many millions 
of dollars. 

These conflicting trends present 





Bantam Reaps 
Its First Profit 


BUTLER, Pa.-Francis H. Fenn, 
president of American Bantam Car 
Co., announced last week that the 
company will 
make its first an- 
nual profit since 
the formation of 
the company in 
1936 during the 
fiscal year ending 
June 30, 1941, At 
the end of April, 
1941, the com- 
pany’s profits 
stood at $16,965, 
as compared with 
a loss of $147,000 
for the same pe- 





F. H. Fenn 


riod of last year. 

The directors were further en- 
couraged by the announcement 
that the company now has a back- 
log of approximately $3,000,000 
worth of business consisting of 1,- 
200 reconnaissance cars, a large 
order for reconnaissance car parts, 
and a substantial quantity of Brit- 
ish orders on which the company 
Is now engaged in a tooling pro- 
gram and on which production will 
Start Sept. 1. 


Reo Gets Big Orders 
For Transit Coaches 


LANSING.—Receipt of orders for 
a total of $138,000 worth of Reo 
transit coaches was announced last 
week by E. R. Kroblen, general 
Sales manager, Reo. 

A $50,000 order was received 
from Louisville Railways, Louis- 
Ville; another $50,000 from Inter 
City Coach Line, Lansing, and 

38,000 from Westchester Coach 
Co. of Ossining, N. Y. 





STOCK PRICE AVERAGES 


Previous Latest Year 


Week Week Change Ago 
24 motors -.+++ 26.75 26.15 —0.60 27.69 
10 car-truck co.’s ... 27.03 26.38 —0.65 29.05 
10 parts-access, ...... 25.15 25.42 +0.27 22.48 
4tire-rubbers ...... 16.80 16.39 —0.41 15.00 





a difficult problem for investors. 
In addition they have the war news 
to face day after day and the part 
being played by this country in 
the war. 


There is a growing conviction, 
however, in Wall Street that the 
stock market in holding within a 
narrow range is doing two things 
(1) it is making a strong base on 
which to go forward when the time 
comes, and (2) it is avoiding an 


uprush that could be turned into a' izing in automobile financing, was 


drastic decline in the face of ad- 
verse news. 














Borg Resigns 


Chairman Post 


CHICAGO.—At a meeting of the 
directors of Borg-Warner Corp. 
here Thursday, George W. Borg 
presented his resignation as chair- 
man because of the _ increasing 
burden of other duties in connec- 
tion with national defense. His re- 
sponsibilities as chairman were as- 
sumed by C. S. Davis, president of 
the company, and the board voted 
to discontinue the position of 
chairman. 


Borg retains his position on the 
board of directors of Borg-Warner, 
his presidency of the Borg & Beck 
division, and his directorship on 
the board of the Pump Engineer- 
ing Service Corp., a wholly owned 
subsidiary. Borg is the founder of 
the Borg and Beck company, one 
of the original companies of the 
present Borg-Warner Corp. 


NEW YORK CITY’S “Dealer of the Year’’—He’s Moe Steinberg of Pitkin 
Auto Exchange, De Soto-Plymouth dealers in Brooklyn. He’s shown here 
receiving a special Plymouth trophy from C. L. Davis, De Soto district manager. 
Looking on are (left) C. Swenholt, De Soto merchandising manager, and Alex 
Munchweiler, Plymouth district manager, and (right) Bruce K. Steel, Plymouth 
regional manager. 


Minton Named Head 


Of New Finance Firm 
DETROIT. — Formation of the 
Retail Discount Corp. here, special- 





years with the International Har- 

vester Co. is president, and Merlin: 

C. Hipley, formerly with General 

Motors Acceptance Corp. and the 

Detroit organization of the Com- 

announced last week. mercial Investment Trust Corp. of 
Carl M. Minton, associated for 8! New York, is secretary. 


Tell Me,’’ by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. It 
appears weekly in Automotive News. 


“Dealers 





... Dut the teletype 
passes 


written words 
NOTHING FL 


THE split-second transfer of a relay baton is 
a pretty fast exchange. But by teletype you 
can exchange messages any distance, in- 
stantly, in typewritten form! 

This modern communication method is 
geared to the swift tempo of American busi- 
ness... . Fast, it saves precious minutes when 
time is at stake. . . . Sure, it transmits every 
word in black and white, forestalls costly 
misunderstandings. . . . Convenient, its two- 
way contact permits easy exchange of 
thoughts between two or more distant points. 
Record carbons for routing and filing extend 
its efficiencies still further. 

Perhaps yours is one of the progressive 
businesses already using Teletypewriter Ser- 
vice. Perhaps you can use it to even greater 
advantage than you are now doing. A check- 
up will tell. Call a Bell System representa- 
tive through your local tele- 
phone office. Hell gladly help 


with this important survey. 


BELL 





SYSTEM 
TELETYPEWRITER SERVICE 





12—(544) 


AUTOMOTIVE NEWS, JUNE 9, 1941 





MEMA Index of Motor Shipments Ris 





Service Equipment Division 


Is Only Decline Reported 


NEW YORK. According to 
manufacturers furnishing their 
monthly index figures to Motor and 
Equipment Manufacturers Assn., 
April shipments of original equip- 
ment, replacement parts, and acces- 
sories advanced while service equip- 
ment shipments decreased under 
the previous month. All classifica- 
tions continue above the same 
month last year. 


Grand index for all branches of 


Contest Winners 
Are Announced 


By Fisher Body 


DETROIT.—A total of 450 Chev- 
rolet salesmen’ throughout’ the 
country have been adjudged zone 
winners in the annual Fisher Body 
quiz contest, a questionnaire com- 
petition designed to familiarize 
Chevrolet salesmen with the fea- 
tures of the new car bodies. The 
nine top-ranking salesmen — one 
representing each region — will be 
brought to Detroit July 7-10 for 
awarding of the national prize, a 
$200 award for the highest-ranking 
salesman. 


More than 25,000 Chevrolet retail 
salesmen took part in the quiz, 
according to William E. Holler, 
Chevrolet general sales manager. 
Merchandise prizes were awarded 
to the 450 winners in the zones 
and the nine regional victors. 


Highlight of an entertainment 
program for the regional cham- 
pions will be attendance at the 
All-Star baseball game July 8 be- 
tween picked teams representing 
the American and National leagues. 

Contest judges were Holler; W. 
A. Fisher, vice-president of General 
Motors Corp., and W. S. McLean, 
director of advertising of Fisher 
Body. 





Dodge Truck Promotes 


Miller to Sales Post 
DETROIT. — Appointment of 
Allison Miller as assistant sales 
manager, Dodge truck division, 
was announced 
last week by L. 
D. Cosart, sales 
manager. Previ- 
ous to his present 
appointment, Mil- 
ler was Philadel- 
phia regional 
manager for 
Dodge. 

A graduate of 
West Point, Mil- 
ler joined Dodge 
originally in 1925 
as district man- 
ager in the Dallas region. During 
most of the 16 years that he has 
been connected with Dodge, Miller 
has been in truck sales work. 





Allison Miller 


The Tank That Knows 
When It’s Had Enough 


Gas tanks of cars that have VENTALARM 
as standard equipment (such as the new 
Packard Clipper) can take full pumping 
speeds in the dark without spillage or blow 
backs. Thus, VENTALARM saves time, 
money and tempers for car owners and gives 
a car a swell reputation with service men. 
Give your car the strong selling point of 
VENTALARM. Write for details. 


Siig VENTALARM 


T.M. Reg. U.S. Pat. Off. 


SCULLY SIGNAL COMPANY 


8T. CAMBRIDGE, MASS. 





oi FIRST 





to car manufacturers, 


the industry in April rose to 240 
percent of the January, 1925 base 
as compared with 210 percent for 
March and 170 percent for April, 
1940. 

Shipments to vehicle manufac- 
turers for original equipment in 
April advanced to 278 percent of 
the base, which compares with 232 
percent registered in March and 
178 percent for April last year. 

Replacement parts shipments to 
wholesalers for April rose to 218 
percent of the 1925 base as com- 
pared to 168 percent for March. 
In April, 1940 the index stood at 
174 percent. 

Accessories shipments to whole- 
salers in April rose to 132 percent 
of the base index. This compares 
with 128 percent in March and 91 
percent in April, 1940. 

Service equipment shipments to 
wholesalers in April declined to 
199 percent of the base, which 
compares with 214 percent in 
a" and 140 percent in April, 
1940. 


Olds Field Men 
To Aid Dealers On 


Business Policies 


LANSING. — Appointment of 15 
zone business managers to be sta- 
tioned in various zone cities 
throughout the nation was an- 
nounced here last week by D. E. 
Ralston, Oldsmobile’s general sales 
manager. The new staff will be 
under the direction of M. J. O’Con- 
nor, Oldsmobile’s business manage- 
ment manager, Ralston stated. 

“The purpose of the new appoint- 
ments is to assist Oldsmobile deal- 
ers in analyzing the operation and 
management of their dealerships,” 
Ralston said. “Assistance in apply- 
ing sound business principles will 
be the first function of the new 
organization. The men appointed, 
many of them veterans in the field 
organization, have been thoroughly 
schooled in Oldsmobile’s proved 
operating methods and policies. 
Oldsmobile’s business management 
program is intended to lend all 
possible assistance to its dealer 
body in sound and efficient operat- 
ing methods.” 

The new business management 
managers will be located in zone 
headquarters. Six of the number 
will be _ stationed in individual 
zones. Nine will serve dual zones, 
according to O’Connor. 


Cadillac Lists 
New Merit Men 


DETROIT.—Although the annual 
competition still has four more 
months to run, 14 retail automobile 
salesmen have already clinched 
places on the 1941 Cadillac Merit 
Men’s roster, D. E. Ahrens, general 
sales manager, announced last 
week. 

“This develops from the fact that 
while we select the top retailers 
in 11 sectional groups, we have 
also a volume quota which auto- 
matically assures membership,” 
Ahrens explained. “That 14 at this 
early date have passed the quota 
mark indicates a year of excep- 
tional sales accomplishments.” 

An analysis of the most recent 
Merit Men’s report shows all ma- 
jor markets are represented in the 
membership list. Announced as the 
first 1941 Cadillac Merit Men are: 
G. E. Ehrlich and F. W. Cuccia, 
New York; J. F. McGowan, Chi- 
cago; D. C. Richardson, Detroit; 
W. R. Bush, Miami, Fla.; A. W. 
Hutchinson, Indianapolis; K. C. 
Naegele, Beverly Hills, Calif.; R. 
N. Scott, Pittsburgh; P. M. Galla-' 
ger, Houston; T. Bradley, Balti- 
more; J. R. George, Mt. Vernon, 
N. Y.; R. K. Carstens, Park Ridge, 
Ill.; M. O’Brien, Phoenix, Ariz., 
and L. C. Riggs, Jenkintown. 


Replacement Sales Up 
NEW YORK.—Thermoid Co.'s sales 
to the automobile replacement field are 
running considerably in excess of sales 
it was revealed 
last week by F. E. Schluter, president ; 


of the firm, in a letter to stockholders. 


Now and Then... 











ONE YEAR AGO William S. Knudsen, then president of General Motors, 
was called to Washington to become “purchasing agent”? for the defense 


program. Co-director of the present 
leadership has demonstrated that_the 
industry, first wit 
present emergency. 


Office of Production Management, his 


experience he gained in the automobile 
h Ford, then Chevrolet and later GM is invaluable in the 
Interesting is the 
by Father Time since Knudsen’s early 


hotographic proof of the toll taken 
ays in the automobile industry up to 


now. To the left is Bill Knudsen, 62, after his year in Washington as one of 
Franklin Roosevelt’s right-hand men. On the right is a picture taken in 1919 


when he was 


Ford’s production chief and had just completed building the 


Ford fleet of eagle boats for the World War. Knudsen’s automobile biography 
shows he started with Ford in 1913 in charge of the company’s 22 assembly 


plants, joining General Motors in 1922, 


becoming successively vice-president in 


charge of operations of Chevrolet, then its president, followed by promotions 
that made him first executive vice-president of GM, then president. 


Two Oil Comp 


anies Fined 


For Violating Anti-Trust Act 


Special to Automotive News 

MADISON, Wis.—Federal Judge 
Walter C. Lindley imposed fines 
totaling $20,000 here June 2 against 
two oil companies and five individ- 
uals on charges of conspiring in 
1935 and 1936 to raise and fix retail 
gasoline prices at artificial high 
levels in violation of the Sherman 
anti-trust law. 


The defendants, convicted at the 
close of a 16-week trial here in 
1937-38, had been granted retrials 
but changed their not guilty pleas 
to pleas of no defense and paid 
fines as follows: 


Standard Oil Co. of Indiana, 
$5,000; Cities Service Co., $5,000; 
Alexander Fraser, president, Shell 


Dealers’ Sons 
Given Data On 
Chevrolet Trucks 


DETROIT.—Indicative of the 
thoroughness of their eight-week 
curriculum, the 30 members of the 
Chevrolet Post-Graduate School of 
Modern Merchandising and Man- 
agement for dealers’ sons, are now 
in session in Masonic Temple here 
for a two-day course on com- 
mercial car and truck business. 

W. E. Fish, Chevrolet truck de- 
partment manager, will open the 
meeting with a discussion of the 
history and development of the 
truck business. Fish will be fol- 
lowed by W. V. Tomlinson, who 
will handle the vital subject of 
market analysis on commercial 
cars. 

J. W. Burke will discuss truck 
management in dealerships, in- 
cluding the training and direction 
of retail truck salesmen, and G. J. 
Metzger will talk on the design 
and construction of commercial 
bodies. F. W. Fleischmann will 
speak on truck service, a subject 
of special significance at this time. 

The following day H. W. Hooper, 
Chevrolet dealer from Muskegon, 
Mich., and A. R. Cosgrove, assist- 
ant manager of commercial car 
department, will speak. Hooper will 
discuss the sale of trucks from the 
dealers’ viewpoint, while Cosgrove 
will give the students a thorough 
description of the many new types 
of special equipment now avail- 
able for truck buyers. 


Hergenroether Joins OPM 

NEW YORK.—E. J. Hergenroether. 
metallurgist of the Detroit field office 
of the Development and Research divi- 
sion of International Nickel Co., Inc., 
has resigned to join the staff of the 
conservation section, 
sion of Office of Pro 
ment, 


production divi- 
uction Manage- 


wa 


oo 


Oil Co., $2,500; A. G. Maguire, vice- 
president, Wadhams division, Soc- 
ony-Vacuum Co., $1,500; Edward J. 
Bullock, vice-president, Standard 
Oil Co. of Indiana, $2,500; Oscar J. 
Tuttle, Cities Service Co., $2,000; 
H. J. Kennedy, Continental Oil Co., 
$1,500. 

With the government’s consent, 
Judge Lindley dismissed cases 
against H. E. Brandli and H. O. 
Frueauff, both of Cities Service Co. 


Judge Lindley’s action completed 
disposition of the price fixing case 
which began in May, 1936, when 
former Atty. Gen. Homer S. Cum- 
mings ordered an_ investigation, 
which resulted in an indictment in 
November, 1936, against 23 oil com- 
panies, three trade publications and 
58 individuals. Charges against 12 
individuals were dropped before the 
trial began Nov. 4, 1937, during 
which seven companies, the three 
publications and 16 individuals were 
dismissed and 16 companies and 30 
individuals convicted. 

The grand jury which returned 
the indictment in 1936 also indicted 
most of the same individuals and 
corporations on charges of conspir- 
ing to fix dealers’ margins. This 
case was never brought to trial 
and all of the defendants changed 
their pleas from not guilty to no 
defense and were fined. 

Total fines assessed as the result 
of both indictments, including costs 
assessed by the government to date, 
amount to $572,500. Still remaining 
to be computed are the govern- 
ment’s costs in this final action. 





Chris| Sinsabaugh’s sparkling 
‘“Sparks’’ column is read by the 
“‘wide-awake”’ in industry. 





Copper Added 
To Priority List 
Of Vital Metal 


WASHINGTON. — Copper ha; 
been added to the list of vital de. 
fense metals under mandatory, jp. 
dustry-wide control. The new cop. 
trol is provided in a general prefer. 
ence order signed by E. R. Stet. 
tinius jr., director of priorities 
Office of Production Management 
who said the action was made 
necessary by a shortage of copper 
which is expected to become worse 
during 1941. 

At the same time, a civilian allo. 
cation program for copper was 
issued by Price Administrator Leon 
Henderson. In making allocations 
of copper among competing civilian 
demands, the director of priorities 
will be guided by the principles 
set forth in the Office of Price 
Administration and Civilian Supply 
program. 

The civilian program, first to be 
issued by OPACS, takes into ac. 
count the need for providing as 
much copper as possible for civilian 
uses; hardships which will be im. 
posed on labor or business by 
restrictions; past rates of consump. 
tion by fabricators; the desirability 
of pro-rating copper as equitably 
as possible among _ fabricators; 
availability of substitutes. OPACS 
will refuse to allocate copper to 
any one in the industry discrimi- 
nating against defense orders. 

A schedule, fixing ceiling prices 
for a wide variety of scrap and 
secondary materials containing 
nickel, has been issued by Hen- 


derson. It covers pure nickel scrap, | 
ferro-nickel-chrome-iron scrap, fer- | 
monel metal | 


ro-nickel-iron scrap, 
scrap, cupro-nickel 
stainless steel scrap, 


alloy — scrap, 
nickel steel 


scrap, secondary monel metal in- | 


got, secondary monel metal shot, 
and secondary copper-nickel shot. 

Available figures indicate that 
the total supply of refined copper 
in this country during 1941 will 
range between 1,340,000 and 1,470,- 
000 short tons. Total military and 
civilian requirements, however, are 
estimated at about 1,810,000 short 
tons, thus 
shortage for the year of from 340,- 
000 to 470,000 short tons. 
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and reach a higher point during 
the spring selling season. 


A fairer basis for comparing 
used car prices therefore would 
be the period this year contrasted 
with the same period a year ago. 
In this particular case, compar- 
ing Apr. 20, 1941, prices with Apr. 
20, 1940, prices, would have shown 
a rise of only $14 per car, a more 
likely development in view of the 
price increases made by most 
companies on 1941 models last 
fall. The median of high-low fig- 
ures on Apr. 20, 1940, was $472 
while on Apr. 20 this year the 
— was $486, a difference of 

14 

I can readily understand how 
Time may have overlooked the 
above situation, and I should be 
very grateful if some correction 
could be made. 








HARRY X. MILLER of Monarch Auto Co., 
career of the Whaley family, William E. 
above flanked by his star customers during a recent visit to Detroit when the 
group participated in a 72-car driveout of Lincolns to points in Kentucky and 


Tennessee. The two cars which 
and 10th Lincolns that they have 
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Confusion Continues to Reign on Wall Street 


Basis for Determining Profits 
During Crisis Remains Puzzle 


By Dana Stuart 
Wall St. Correspondent 

NEW YORK. -~- Despite recent 
important events, Wall Street ap- 
parently hasn't made up its collec- 
tive mind in which direction stock 
prices should move and how far in 
that direction they should go. 

The market continues to be a 
selective affair, with many cross 
currents. Many more months of 
experience are necessary before 
basis are available for final ap- 
praisal of earnings prospects of 
corporations during the emergency. 

In fact there are so many com- 
plexities that it is small wonder 
that investors of potential investors 
are hesitant. There is the question 
of price inflation. Once in a while 
Wall Street appears to suddenly 
decide that some inflation is inevit- 
able despite government controls 
and there is an upward splurge of 
prices on the exchanges. Then 
hesitancy and doubt set in. 

On the question of inflation there 
are wide differences of opinion and 
for good reason. The major activity 
thus far on the part of the federal 
price control agency has been re- 
stricted to the prevention of sharp 
price advances on products going 
directly into the defense program. 

Meanwhile, the cost of living has 
been advancing quite sharply. This 
has put the wage earner in what 
he calls a predicament and is one 
of the causes, if not the major 
reason, for current labor unrest. 
What makes the situation more 
serious is the fact that food has 
been the fastest climber in the cost 
of living. The government, while 
clamping down on certain raw 
materials and some manufactured 
goods actually has passed legisla- 
tion designed to lift the prices of 
farm products. Perhaps herein lies 
the explanation for the swift ad- 
vance in food costs. 

The expanding cost of living is 
being reflected in widespread de- 
mand for higher wages. These de- 
mands are being granted in many 
cases. The automobile industry, for 
instance, although already making 
tremendous sacrifices in giving up 
its own normal markets, now is in 
the midst of granting wage in- 
creases that will cost many millions 
of dollars. 

These conflicting trends present 





Bantam Reaps 
Its First Profit 


BUTLER, Pa.--Francis H. Fenn, 
president of American Bantam Car 
Co., announced last week that the 
company will 
make its first an- 
nual profit since 
the formation of 
the company in 
1936 during the 
fiscal year ending 
June 30, 1941. At 
the end of April, 
1941, the com- 
pany’s profits 
stood at $16,965, 
as compared with 
a loss of $147,000 
for the same pe- 
riod of last year. 

The directors were further en- 
couraged by the announcement 
that the company now has a back- 
log of approximately $3,000,000 
worth of business consisting of 1,- 
200 reconnaissance cars, a large 
order for reconnaissance car parts, 
and a substantial quantity of Brit- 
ish orders on which the company 
Is now engaged in a tooling pro- 
gram and on which production will 
Start Sept. 1. 





F. H. Fenn 


Reo Gets Big Orders 
For Transit Coaches 


LANSING.—Receipt of orders for 
a total of $138,000 worth of Reo 
transit coaches was announced last 
week by E. R. Kroblen, general 
Sales manager, Reo. 

A $50,000 order was received 
from Louisville Railways, Louis- 
ville; another $50,000 from Inter 
City Coach Line, Lansing, and 
$38,000 from Westchester Coach 
Co. of Ossining, N. Y. 





STOCK PRICE AVERAGES 


Previous Latest Year 

Week Week Change Ago 
24 motors - 26.75 26.15 —0.60 27.69 
10 car-truck co.’s ... 27.03 26.38 —0.65 29.05 
10 parts-access, ...... 25.15 25.42 +0.27 22.48 
4tire-rubbers ...... 16.80 16.39 —0.41 15.00 


a difficult problem for investors. 
In addition they have the war news 
to face day after day and the part 
being played by this country in 
the war. 


There is a growing conviction, 
however, in Wall Street that the 
stock market in holding within a 
narrow range is doing two things 
(1) it is making a strong base on 
which to go forward when the time 
comes, and (2) it is avoiding an 


uprush that could be turned into a'izing in automobile financing, was 


drastic decline in the face of ad- 
verse news. 
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NEW YORK CITY’S “Dealer of the Year’’—He’s Moe Steinberg of Pitkin 
Auto Exchange, De Soto-Plymouth dealers in Brooklyn. He’s shown here 
receiving a special Plymouth trophy from C. L. Davis, De Soto district manager. 
Looking on are (left) C. Swenholt, De Soto merchandising manager, and Alex 
Munchweiler, Plymouth district manager, and (right) Bruce K. Steel, Plymouth 
regional manager. 


Minton Named Head 


Of New Finance Firm 
DETROIT. — Formation of the 
Retail Discount Corp. here, special- 





years with the International Har- 


C. Hipley, formerly with General 
Motors Acceptance Corp. and the 
Detroit organization of the Com- 


announced last week. 
Carl M. Minton, associated for 8| New York, is secretary. 


written 


misunderstandings. . . 


BELL 


vester Co. is president, and Merlin : 


mercial Investment Trust Corp. of 


SYSTEM 
TELETYPEWRITER SERVICE 





Borg Resigns 


Chairman Post 


CHICAGO.—At a meeting of the 
directors of Borg-Warner Corp. 
here Thursday, George W. Borg 
presented his resignation as chair- 
man because of the _ increasing 
burden of other duties in connec- 
tion with national defense. His re- 
sponsibilities as chairman were as- 
sumed by C. S. Davis, president of 
the company, and the board voted 
to discontinue the position of 
chairman. 


Borg retains his position on the 
board of directors of Borg-Warner, 
his presidency of the Borg & Beck 
division, and his directorship on 
the board of the Pump Engineer- 
ing Service Corp., a wholly owned 
subsidiary. Borg is the founder of 
the Borg and Beck company, one 
of the original companies of the 
present Borg-Warner Corp. 


“Dealers Tell Me,’ by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. It 


appears weekly in Automotive News. 


... Dut the teletype 
passes 


words 


WNOTHING HAT 


THE split-second transfer of a relay baton is 
a pretty fast exchange. 
can exchange messages any distance, in- 


But by teletype you 


stantly, in typewritten form! 

This modern communication method is 
geared to the swift tempo of American busi- 
ness... . Fast, it saves precious minutes when 
time is at stake. . . . Sure, it transmits every 
word in black and white, forestalls costly 


. Convenient, its two- 


way contact permits easy exchange of 
thoughts between two or more distant points. 
Record carbons for routing and filing extend 
its efficiencies still further. 

Perhaps yours is one of the progressive 
businesses already using Teletypewriter Ser- 
vice. Perhaps you can use it to even greater 
advantage than you are now doing. A check- 
up will tell. Call a Bell System representa- 
tive through your local tele- 
phone office. He’ll gladly help 
with this important survey. 
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Proposed Taxes 
On Trucks Seen 


Peril to Defense 


WASHINGTON .--Transportation 
of men, munitions and military 
supplies in the nation’s defense 
must not be jeopardized by hastily- 
drawn tax plans, Chester H. Gray, 
director of the National Highway 
Users Conference, declared last 
week. 

He said care needs to be exer- 
cised to assure that some of the 
extreme federal tax proposals on 
motor transport do not become law 
and interfere with the necessary 
movement of defense workers and 
materials over the nation’s high- 
ways. 

“We as a nation need to be very 
careful that highway transporta- 
tion as a new and important in- 
strumentality of defense and of 
civilian and business welfare be 
not treated as a stepchild in the 
evolving economies of the nation,” 
Gray declared. 

“Present defense efforts will re- 
quire expansion of all forms of 
transportation and America should 
be careful not to repeat the mis- 
takes of England in restricting 
highway transportation only to find 
too late that other methods of 
transport are inadequate for de- 
fense needs.” 





Committee Heads 


Named by ASTE 


DETROIT.—To head national ac- 
tivities of the American Society of 
Tool Engineers for 1941-42, the 
following committee chairmen have 
been appointed by Frank W. Cur- 
tis, ASTE president, and chief 
engineer, milling machines, 
Norman Machine Co.: 

Emergency defense training, O. 
W. Winter, Columbus McKinnon 
Chain Co., Tonawanda, N. Y.; his- 
torical, O. B. Jones, Detroit College 


Van 


of Applied Science; constitution 
and by-laws, R. M. Lippard, Heald 
Machine Co., Worcester, Mass.; 
membership, E. W. Dickett, Sund- 
strand Machine Tool Co., Rock- 
ford, Ill.; industrial relations, E. A. 
Rutzen, Evenrude Motor Div. of 
Outboard Marine & Mfg. Co., Mil- 
waukee, Wis. 

Other committee chairmen in- 
clude: Standards, E. W. Ernest, 
General Electric Co., Schenectady, 
N. Y.; new chapters, Roy T. Bram- 
son, Bramson Publishing Co., De- 
troit; editorial, I. F. Holland, Pratt 
& Whitney Co., Hartford, Conn.; 
publicity, C. B. Cole, Tool Equip- 


ment Sales Co., Chicago; edu- 
cational, H. D. Hall, Herbert D. 
Hall Co., Newark, N. J. 


aa Yhat 
GOING! 


That’s Why Greyhound 
Uses Postal Telegraph 


GMOOTH, speedy, 
friendly service! 
That's what Grey- 
hound, world’s greatest 
bus line, gives. And 
smooth, speedy friend- 
ly telegraph service is 
what Greyhound gets. 
Because Greyhound — 
like many of America’s 
smartest business firms 
—uses Postal Tele- 
graph exclusively. 
This same superior, 
economical service can 
be yours too — at any 
Postal Telegraph of- 
fice. 


oT 
Telegraph 
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New Commercial Car Registrations, All States for Mar. ’41-44 V 


Figures supplied by R. L. Polk & Co., and for New York City area by Sherlock & Arnold 
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‘40 Week’s Production Climbs to 128,283 Vehicles 
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Ss (U.S. and Canada) T 
hree Months, plus 42 States for April 
WEEKS ENDED JUNE 7, MAY 31 e ee : Aprit 1941 % 1940 % 
Jan.1  Jan.1 Most Divisions to April of 194 of 1940 —sUnit 
a Week Same Week May to : to s ; Date Pos. 1941 Industry Pos. 1940 Industry Pos. Gain 
Alabam, Ended Week Ended Total June8 June? | oo ott With Memorial Day| Chevrolet .... 92,855 1 343,718t 248 1 270,084 254 1 73,634 
June 1940* May 31* Revised 1940*  1941* tracks Ghgudieel the indenter oa eens 5 a + oo co. of Sapeee oo : oa eaa 
Athen! @ 7 Plymouth .... 48,922 2 169,232t 122 $ 136,718 129 3 32, 
— ———— : oo scan Stray e208 958,289 1,199,540 on the rebound |Buick ........ 33.341 4 119,209t 86 4 85,555 81 4 33,654 
——i ae... “gles “e’sin “gong ges) 576:668 685,939 | AUTOMOTIVE NEWS last week, hit-|Pontiac |... 30,881 5 111,581t 8.0 5 68373 64 5 43,208 
rkanm; 5 ’ ' ORR cote, «146,924 = 188,125 ting 128,283 Oldsmobile ... 25,359 6 90,047+ 65 6 59,628 56 7 30,419 
Pontiac ..... 7,850 5471 6,285 32,969 114,020 160,502| Production Estimate units. Dodge 20,719 7 75,104t 54 7% 66809 63 6 8295 
lifornis a sare ae “an on — 102,081 131,439 This compares Chrysler ..... 13.900 8 50.626+ 3.7 8 31,603 29 8 19,023 
' ‘595 9 z SiChrysler ..... j , ’ d 
—__| (MRYSLER BANG 1007 9800 iSnate Goins Gn With 103,034 ve- Studebaker .. 9.680 9 35701t 26 9 30048 28 9 5,655 
ol 7 a 14 Q, a9: oa . ’ . BE isaesh ad 8835 10 30482 22 1 : ’ 
Orads Plymouth GA ab Ew ROO 14,000 9,640 11,145 58,003 251,830 301,614 THIS out in the pre- De Soto ...... 8,394 11 29,609 21 11 21,815 21 13 7,794 
—$—. Dodges 9,015 oaee 7,213 34,399 160,516 192,891 WEEK vious week, Mercury ee 6,824 13 29,557+ 21 12 26,742 25 10 2,815 
| oe °°" sony 782 8,206 16,697 39,115 83,552 | 128,2 while a year|tudson ...... 7488 12 25316 18 18 24,286 23 11 1,030 
——.| _ De Soto ... ++ 52,600 1,505 2,085 10,941 43,252 55,944 ago in the same|Gadillac ..... 5443 15 21526¢ 16 14 10,504 9815 11,022 
laware FORD tee ; raped 16,456 20,466 125,610 476,785 520,411 period a total of Packard ..... 5,652 14 20,735t 1.5 15 22,050 21 12 1,315* 
POP) .s0s... Se eO 14,462 17,666 108,166 413,797 447,945| 103,03 <€— 87,556 new cars Willys ....... 1,625 16 6,845 51 16 6,704 62 17 141 
Florida WROTOUTY ccc ccc cveces — — 2,432 15,282 48,331 61,705 om, and trucks were CEE. ook ces 1,447 17 6,470 49 17 6,903 .64 16 433* 
—! gtUDEBAKER! ||. a405 9612 ons isa ing ion 87 “General Mo-|Miscellaneous. 106 ee ae = 
nme MAMET 2.202000... 2,400 1,531 1,927 9,889 31,569 46,865)” TG tors. divisions} PoraL.....370,041 1,886,696 100% 1,063,792 100% «322,904 
em, eee snes 89 2 a an a 6,862 36,503 38,045 vear assembled 55,183 *Loss. +Included in the 1941 figures are federal government deliveries as follows: 
Idaho PACKARD ............ 1,650 1,757 1,22 6,035 37,923 33,376 vehicles last Chrysler 5 (incomplete); Dodge 19 (incomplete); Plymouth 33 (incomplete) ; 
sects | WEMEROMODT cs dese cicececes 804 84 784 4,304 13,943 14,086 week which|Buick 28; Cadillac 1; Chevrolet 618; Oldsmobile 4; Pontiac 55; Ford 2,178; 
Hinois MISCELLANEOUS+ 7,925 6,353 6,343 33,294 161,817 179,703 compares with| Mercury 1; Hudson 92; Packard 12; Studebaker 2. 
a eee = SaEaEEeEEEnSiaeeiiaiaieme the previous 
ee) MI ooiec csi ccas 128,283 87,556 103,084 547,211 2,267,375 2,726,471 e week’s total 194. 0 R istrati To 1939 
—_._—s-—-*Revised. a. trucks. a includes Crosley, Henney, nates Fa the eg ustrattons Pp 
Iowa Autocar, Brockway, Diamond T, Divco, Federal, GMC, Indiana, Inter- : . e e s 
oe : : ’ ° comparable period of 1940 a total I M ll | ] 
national, Mack, Reo, Sterling, White, Bantam, etc. of 36,778 new cars and trucks were By ose to i, L ton n uts 
ansas built. 
— ° e Chrysler divisions turned out 29,- , ; ‘ : 
‘ : . | Special to Automotive News alties, brought total receipts in 
— Steel I r oduction P S lig htly canes a Guat Sutput in the pre.| WASHINGTON. — Public Roads| 1940 to $439,178,000, or $26,684,000 
islane ® vious week of 23,649 units, while | Administration last week released |more than in 1939. eel 
To 99 } ercent o Ca QCUEY | in the comparable period of 1940] its annual compilation of motor} Forty-four states and the District 
total output hit 19,047 vehicles vehicle registrations, revealing the| of Columbia took in $29,898,000 in 
Maine In the Ford : total a third largest increase last year|fees for driver permits. Traffic 
NEW YORK.--The nation’s steel |96.8 percent and a year ago at iis ny oa aan an Gan pol since the depression took place. fines and penalties are not listed 
yland| mills operated last week at 99.2] 80.3 percent of capacity. tah aes and : A Motor - vehicle registrations in| among motor vehicle receipts in all 
| percent of capacity, a gain of 6 ‘ss Saans weldelen seuumnann = 1940 surpassed the 1939 figure by ween — in 31 states these totaled 
setts of 1 percent over the previous Youngstown Area previous week and 16,456 vehicles 1,442,991. This ae with an The 1940 registrations included 
week’s output, the American Iron 14. 3 : increase of 1,950,027 in 1936 and & 
hi & Steel Institute estimated last} Olds Steady 1,576,474 in ‘ é n 
— ae YOUNGSTOWN. 0O.—Operati Studebaker continued to lead the|jincrease was 2,850,000 in 1923. vehicles; 143,175 vehicles owned by 
; : , 7 ee ee n&| independents, followed by Nash, In the past 42 years in which| the federal government; and 284,321 
A month ago, operations were at | rate in steel mills in this area re- : : n the Pp y 
esota mained unchanged last week at 97 Hudson, Packard and Willys in|motor vehicles have been regis- owned by state, county, and muni- 
percent of capacity that order. tered the only decreases were cipal governments. 
— More Limitations Seen High temperature of the river Pane rns — ee tone = Plant Activity 
sori On Civilian Steel Use || water at plant intakes varied be- Sheet Rubber Made aan salasiel. : an ctly ty 
YOUNGSTOWN, 0. — Civilian || tween $5 and 11> dee cee aes From Liquid Latex} ‘Last year 32,452,861 motor ve- (Week Ending June 7) 
ae uses of steel likely will be || elt ‘ast wee - . AKR ts ‘ hicles were registered according to OUTPUT UNITS WORKING 
ome limited more drastically as a re- ||!0ss and adversely affecting open a re gee ae ” bb *lreports of state authorities to the Mulck......... rise; 8,725, five days 
’ hearth furnaces. Of the 83 district} Process for making sheet rubber . - d : cn aaa 
cee sult of the President’s proclama- : a ti in continuous lengths from liquid PRA. Registration fees amounted | Cadillac....... rise; 1,595, five days 
asks =| tion of an unlimited emergency, || °P€" bangs A fay omg oemer {latex are covered in a patent (No.|t0. $373,771,000. Miscellaneous re-|Chevrolet..... rise; 31,000, five days 
— operators in this district pre- me a = * ee aor Fa ae a 2,241,814) awarded to Merrill E.|CeiPts, such as fees for permits and | Chrysler....... rise; 4,001, five days 
vada dict. At the same time more || P/@"tS report un 8 ‘| Hansen, development engineer of certificates of title, fines, and pen-| De Soto....... rise; 2,600, five days 
omnes steel is expected to go to the . American Anode, Inc., an affiliate BID. cc ccsess rise; 9,015, five days 
hire = i b . PMTA Convention of B. F. Goodrich Co. Philco Order Pees eeececeee rise; nr oe - 
eliveries are becoming even URG. Pa.—(UTPS). — Th - : udson...... rise; 2,150, five days 
“ey | More extended. For one large |] oizhth annual convention of the Penn: The basic process, also invented! pHILADELPHIA.—Phileo Corp. has | Lincoln. ........ rise; 500, five days 
. maker of plates, orders now be- |! syivania Motor Truck Assn. will be|@n@ patente y fi4ansen, tor just completed arrangements with the Mercury rise; 2,500, five days 
amas ing placed on th hooks, where held June 19-21 at Wernersville, it has|the sheet rubber which is then|Ford Motor Co. to supply the latter ee . Sees 2400, jon a 
xico > ie © . » || been announced by Howard D. Gibbs.| washed, dried and “cured” in aj| With a substantial part of its automo- RNS 6 6:6:0.5:6 50 ise; 2,400, e days 
no priority rules, specify 1943 || president. Fred L. Poehner of Phila- alii » deahitiend facturing | Pile radio requirements for 1942 model | Oldsmobile... .rise; 6,013, five days 
a delivery. delphia, has been named convention | SPeclally - esigne canis uring | cars, it was announced by Russell L. | packard....... rise; 1,650, five days 
‘ork chairman. unit in a continuous operation. Heberling, vice-president. Plymouth..... rise; 14,000, five days 
a °19 9 ——— pene wie rise; 7,850, five days 
=. ‘ ° 42 My f l Al 40 tudebaker....rise; 3,465, five days 
“ New Commercial Car Registrations, tates for April ’4.1-'4.0 | Wiss siccsy ioe tte as 
ota 
Figures supplied by R. L. Polk & Co.. and for New York City area by Sherlock & Arnold 
— . Truck Top Ten 
| es = P : oe Ten 2 as 
— a aod = wey . 
® so “ = ported in ‘oday: 
ma STATES | & ° S - © € 3 § é a 5 = s = | STATES 1941 1940 
~* $1} 2/518) fis} 28/8] e181 e132] & 2/2/21] 28/8 Pos. Make Pos. 
- e/g él dl ale El el clel ele; e| a] a} |e | a| 2 109,561 Chevrolet 1,300— 1 
amas: 2—63, or ’ 
wo ; - 1 11002} 2669) 62| 6204 640) 714) 116) 269) 596) 127| 108] 42751)’41 Total 38 State 
” Fetal se States tl iS 15092| 463 164) 41301 105| 1ooed! 22131 GO| 46951 30817701 7|__“9a\ Saal a0 106) 36098 1°40 for April ie od — a2 
—~— a —— aa hl os CU lClUr|CUrl CO 88| 22) 14] 4| 1| 5 6| 2| 736/°41 Florid: . 55— 
nd = ilorida > fot | # by yo fo, alo 8|_21| | | 6 2|_—2|_—«633"40 on* || 518,421 G.M.C. 11,570— 5 
ndian: “411 11 —C*dYS~COtS | SC]SCiS| S219!) 7] GOT] 159) 5| 476) 18) «42 7] 37, 78]Ss«|Ctt:*« YS TYP Indiana|| 6— 3,442 Plymouth 3,291— 6 
- Indiana an | | 4651 11] 2) 123] __—4]_—s283i_—92i_4t_ S204] 729 |__13]__—29|_—S4|_——s85|_1278)"40 ___ || 7— 2,812+ White 1,740— 9 
na io “ay CSC) CaS) SSC*«SC«ék 1} 398 49) 3| 257 | 3] 28| 1| 12| 5] 4 1| 1399 |’41 Iowa 8— 2,685 Mack 1,946— 8 
ares a 40 | 536 16} 113) 1] 434 39 4| 232! 4| 30] | , 6} | 1416|'40 9— 2,007+ Diamond T 1,948— 7 
te | inal — ; 4; 4 | 55] -— © | a 4 ; 3} 6 989 )ra1 Mississippi || 19— 1,167 Studebaker 447—10 
Mississippi a | 372 | | 44 | 3is1__59 _ 134) =. |. wy iY |__1|__938/"40 vr etal All tiedee 
oe =a\ aaei 74999! 5411-139) 4565 | 125 2965| 71! 7124! 684) 806) 128] 322) 690! 138] 114| 48246/"41 Total 42 States 
ee Total 42 States 741! 153 136) 1 Say 379) feesl dol ages, 24421 69| 5334] 417|__—857/ tl doa 371 Bl 120} 40358|"40 for April 211,613 178,380 
- =e aoe a —5o1) 69561) 2007|  695| 18556]  479| 63576| 13421| 284) 30065) 2685! 3142) 435) 1167] 2812] 470) _664|211613)°41 Total Includes federal gov't deliveries. 
“ ten apt a 374) 61300| 1948| 541) 18255) 535) 51478| 11570) 261 22692| 1946] 3291] 28} 447) «1740; ~—* 740) ~—_751/178380)"40 to Date 
, Regi I 42 § for April, 1941-1940 
: New Passenger Car Registrations, tates for April, . 
ms Figures supplied by R. L. Polk & Co., and for New York City area by Sherlock & Arnold : 
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in 2 | do 2 A AZ 2 
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. é/ég|64 he [Se | @|] 6) S| S|] & | ce a 
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Agricultural Production Seen 


Slightly Larger Than in 1940 


Special to Automotive News 

WASHINGTON. — Cross-currents 
are running now in the agricul- 
tural situation, the U. S. depart- 
ment of agriculture reports. One 
is higher prices, income, and costs 
in prospect this year. The other is 
anxiety over drought. The season 
started off well with crops and 
livestock in good condition, but the 
long dry spell in the east is said 
to have seriously damaged pastures 
and reduced hay prospects. Latest 
reports indicate urgent need for 
rain practically everywhere east of 
the Mississippi River. 

Anxiety is felt over the possible 
effects of continued dry weather on 
the Food-for-Defense Program, but 
drought would need to be serious 
in view of the reservoir of feed 
in the ever normal granary. Winter 
wheat will soon be in harvest. The 






98%, of Farmers 
Buy Cars for 


Business Needs 


CHICAGO.—Why do farmers buy 
automobiles? 

A survey by Corn Belt Farm 
Dailies shows that 98.98 percent of 
the farmers purchased their cars 
for business, or for combined busi- 
ness and pleasure. Only 1.02 percent 
bought them for pleasure alone. 


The survey was confined to IIli- 
nois, Iowa, Nebraska, Kansas and 
Missouri. Names of _ subscribers 
were selected from scattered post- 
offices in order to reach represent- 
ative livestock farmers throughout 
the principal territory covered by 
the Corn Belt Farm Dailies. 


In answer to another question, 
“How many acres do you operate?”, 
the farmers replying disclosed that 
the average size of their farms was 
587 acres, which is very much 
higher than the average size of all 
farms in the states mentioned. If 
livestock farmers, the type covered 
by this -survey, purchased their 
cars primarily for business use, it 
can be conceded that farmers in 
the lower income bracket likewise 
bought their cars primarily for 
business use. 





Champion Spark Plug 
Makes 5 Appointments 


TOLEDO. — Champion Spark 
Plug Co. announces five new ap- 
pointments. They are: 


Beryl C. Boldman, formerly spe- 
cial assignment salesman in the 
east, to field representative with 
headquarters in Toledo. George T. 
Dagle to territory representative of 
eastern Pennsylvania with offices 
at Allentown. Roger C. Downs, 
special assignment salesman in the 
east, to Boston field representative. 
C. G. Langdon, Boston field man, 
to Philadelphia territory represent- 
ative. M. Mayer, formerly of 
the Indianapolis staff, to the Des 
Moines territory. 


For a fresh automotive viewpoint, 
read George M. Slocum’s “A Word in 
Edgewise."” 





crop is practically made, a crop 
estimated at 653 million bushels, 
the largest in 25 of the last 30 
years. Total supply of wheat dur- 
ing the coming year should be of 
near-record proportions. 


Higher government commodity 
loans have aided farm markets. 
Prices of agricultural staples rose 
to new marks in more than a year. 
The Food-for-Defense Program has 
raised the prices of livestock, poul- 
try, and dairy products. Prospects 
for farm income in 1941 are above 
earlier estimates. Total agricultural 
production may be a little larger 
this year than last, notwithstand- 
ing the smaller 1941 pig crop—un- 
less drought should prevent. 


Reports of a farm labor shortage 
have been received by the depart- 
ment of agriculture from various 
parts of the country—especially in 
areas adjacent to industrial centers 
engaged in defense _ production. 
Nevertheless, there was no evi- 
dence in late May that farm 
production schedules had _ been 
curtailed. 


Chevrolet Opens 


Service Schools 


DETROIT.—Forty-five Chevrolet 
service and mechanical managers 
in as many zones throughout the 
country will attend eight regional 
schools during the next two weeks, 
according to Ed Hedner, national 
director of service for Chevrolet. 


Designed as “brush up” courses, 
the schools will bring the zone ser- 
vice managers up to date on latest 
approved service and mechanical 
methods and _ procedures. The 
schools will be conducted by C. M. 
Davenport and E. L. Harrig, assist- 
ant service directors. 

The first of the three-day “re- 
fresher” courses closed here last 
week. Service representatives from 
the six zones in the Flint region 
attended. 


Buses vs. Trolleys 


MANCHESTER, N. H.—(UTPS).—On 
the first anniversary of the substitu- 
tion of buses for trolley cars in this 
city, the Public Service Co. of New 
Hampshire announced that the motor 
coaches had carried 1,000,000 more 
passengers than the street cars aver- 
aged, during the 12-month period. 


Used Car Situation 


Improves in Chicago 
CHICAGO. — Improvement all 
along the line was made here in 
the used car situation during 
the last half of May, according 
to the semi-monthly telephone 
survey conducted by the Chicago 
Automobile Trade Assn. among 
dealers in this area. 

The report revealed that used 
car demand, as of June 4, was 
“much stronger” than on May 
16, the date of the previous 
survey; that the inventory trend 
was down, and the days’ supply 
lower. Prices remained steady, 
with late models continuing to 
be the best sellers. 





A MODERN open parts and accessories store, which incorporates merchandis- 
ing principles evolved by Chevrolet’s Parts and Accessories department under 


the direction of 


M. D. Douglas, manager, has just been opened by Brophy 


Chevrolet Co., Kalamazoo, Mich. Eliminating the old bin system, the new store 


displays all parts and accessories on 


convenient tables and shelves, where 


customers not only see the entire stock, but in addition may view related 


parts as a reminder of their total needs. 


o—— 


W 


father inthe grocery business. 





W. F. Ferman 


ing his first used car deal. 


States. Ferman states he well 


chugged up to the Tampa Cycle 


mobile dealer during the fall of 


“car shortage” 40 years ago! 


My First Sale 


FRED FERMAN went to Tampa, Fla. with his family in 1883 
and in 1889, at the age of 15, became connected with his 


On Jan. 1, 1895, Ferman entered the business world on his own 
responsibility, with a small stock of bicycles and sporting goods 
and operated in Tampa as The Tampa Cycle 
Co. The business grew and flourished and dur- 
ing this time Ferman was very active in ama- 
teur bicycle racing and in the late 90's was one 
of the Morgan-Wright Grade “A” racing riders. 

At this time he subscribed to a then well- 
known trade publication The Bearings for bi- 
cycle and sporting goods merchants and this 
publication carried the first automobile items, 
which were just then coming into existence, and 
he became quite interested. ; 

His shop acquired a French-Astor air-cooled 
motor and they experimented with a rather 
crude home-made automobile, running through 
bicycle gears and chains. About this time, Fer- 
man acquired a “Steamer” automobile which he later resold, mak- 


In the fall of 1902, Ferman officially went into the automobile 
business, when he unloaded his first shipment of gasoline auto- 
mobiles —three Olds—in Tampa. This shipment was the first 
into Florida and one of the first shipments in the entire United 


Tampans turned out to “kibitz” on the unloading and uncrating 
of that first carload of automobiles. 

The cars were lowered to the ground and then began the ac- 
tivity of dismantling the wooden crates this accomplished, the 
wheels were mounted and Tampa’s first shipments of automo- 
biles, under their own power —to the mixed exclamations of ac- 
claim and forebodings from the local citizenry, the rearing of 
frightened horses and excited drivers trying to get out of the way 
of those new fangled horseless contraptions — chugged, chugged, 


Down to the shop came the enthusiasts for “This Modern Age” 
and Ferman had the thrill of his first sale as a full-fledged auto- 


of “a new business era.” The remaining two units were sold al- 
most simultaneously —and then Ferman experienced his first 


Ferman has been active as an automobile dealer ever since his 
first sale in 1902. His present company, Ferman Motor Car Co. 
(Chevrolet), is located in Tampa. 


remembers that day, as many 


Co., W. Fred Ferman, Prop. 


1902. This marked the beginning 


Ford Six Engine Embodies 


Numerous New Features 


DETROIT.—The new Ford Six, 
which is being shipped in limited 
quantities and will be formally 
introduced in Ford’s 1942 line, is 
claimed to be the largest six in 
the low-price field and is said to 
have the most powerful engine. 


Available in the present V-8 
chassis at $15 less the recently- 
boosted Ford V-8 price, the new 
Ford Six L-head engine has a 
brake horsepower of 90 at 3,300 
revolutions per minute, a 226 cubic 
inch displacement, 3.3 inch bore 
and 4.4 inch stroke. 


Other claims made for the six- 
cylinder engine are: 

Dual valve thermostat in water 
outlet with “by-pass” which is said 
to give quick engine warm up in 
cold weather and _ built-in-valve 
for hot water heater. 


Water pump delivers all cooling 
water through rustless steel dis- 
tributing tube—gives uniform cyl- 
inder cooling. 

Pressure - cooled exhaust valve 
seats—fully water cooled—said to 
give long valve life. Valve seat 
inserts are under both intake and 
exhaust valve—said additional safe- 
guard against valve trouble. 


Two sizes of valves—large one 
for intake, gives more power— 
small one for exhaust, more easily 
cooled and therefore less likely to 
wear and ping, it is claimed. 

Completely water cooled cylin- 
ders—-water full length and com- 
pletely around each cylinder barrel 
—not hot spots—long piston and 
ring life—low oil consumption and 
high gasoline mileage. 

Thermostatically - operated heat 
control that automatically adjusts 
the mixture temperature so that 
engine operates with equal effi- 
ciency in cold or hot weather, it 
is claimed. 

Cross-ventilation of crankcase— 
intake for fresh air through 
breather on left side of engine and 
suction outlet on right side of 
engine. 

Big 10-inch semi-centrifugal type 
of clutch--the same size and type 
used on Mercury and_ Lincoln- 
Zephyr. 

New design of attached flywheel 
housing—-a service feature—clutch 


and flywheel may be removed with- 
out disturbing engine in car. 

New type of high pressure bal- 
anced six-blade water pump that 
is said to be self-sealing and does 
not require adjustment during 
pump life. 

Twin-belt drive of electric gen- 
erator and water pump. Each belt 
can be individually adjusted. 

Valve lifters are lubricated un- 
der constant pressure for quiet 
operation and long life. 

Cast alloy steel crankshaft with 
all counter weights cast integral 
with the shaft — for better balance 
and longer bearing life. 

Dynamic torsional vibration 
dampener on front end of crank- 
shaft. 

New six-cylinder ignition distri- 
butor direct driven from front end 
of camshaft. The vacuum control 
is connected through hole in cyl- 
inder front cover. No tube connec- 
tions have to be broken when 
removing distributor. 

Full pressure lubrication to all 
bearings through rifle-drilled pas- 
sages in cylinder block—no tubes 
to leak or break. 

New oil pump and screen as- 
sembly driven direct from gear at 
front end of crankshaft. Removal 
of oil pan drain plug, also removes 
oil intake screen which is an in- 
tegral part of the plug. This per- 
mits thorough cleaning of screen 
with each oil change, it is said. 

New rigid oil pan which is bolted 
to flywheel housing as well as 
cylinder blocks. 

Specifications of the new engine 
include: 

Torque, 180 foot-pounds at 1,200 
r.p.m.; compression ratio, 6.7 to 1; 
weight with transmission and 
clutch, 590 pounds; crankcase oil 
capacity, five quarts; engine mount- 
ing, four-point suspension with 
rubber mountings. 


Bonus Allotment 


TALLAHASSEE, Fla. — The legisla- 
ture recently authorized a bonus Pay- 
ment of $50,000 for discovery of oil or 
gas in commercial production qualities 
in Florida. The bill, having been al- 
ready approved by the senate, was 
passed in the house, 58 to 21. Payment 
would be made from funds received by 
the state for land leases or sales made 
for oil explorations. 
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Farm Prices Soar But Drought Presents a Problem 





Prices 


(Continued from Page 1) 


that it has curtailed production of 
sheet and strip steel, used prin. 
cipally by the automobile industry | 
to increase the output of plates fo; 
ships, rail cars, etc. Output of 
sheet and strip will be “continued 
to the extent that defense need; 
do not engage the available fg. 
cilities.” Meanwhile, the govern. 
ment and steel producers mapped 
plans for a billion-dollar expansion 
,of present steel plants. 


|) House ways and means com. 


mittee, considering the Presgj. 
dent’s huge tax-increase proposal, 
voted to impose a floor stock tax 
in all cases where existing excise 
taxes are increased or new ones 
levied on commodities, to prevent 
| building up of large stocks to avoid 
| taxation. 

With “gasolineless Sundays’ 


proposed as a means of conserv- 
\ing the nation’s fuel supplies and 
lenable the turning over of oil tank 
| ships to Britain, Oil Czar Harold 
|Ickes last week warned Eastern 
| seaboard states they faced gasoline 
rationing perhaps within a month. 
|Other sections of the country, 
| served by pipe lines, may not be 
affected at once, but face the pos- 
sibility of the government order- 
\ing the entire country to save fuel 
| on an equal basis. 
| Meanwhile, retail sales continue 
pat a record-breaking pace, after | 
j hitting close to 600,000 units in 
/May, a new all-time high for any 
/month in the history of the indus- | 
try. While the industry is pushing | 
| production at capacity, it seems | 
| doubtful that retail sales can hold | 
the present fast pace for very long, | 
due to the fact that field stocks | 
are, or soon will be, depleted in | 
many areas. 
If materials hold out, virtually 
all car makers will continue capac- 
ity output until Aug. 1, when the 








effect. Dealers, however, are ex- 
pected to be in the best condition 
ever regarding cleanup of 1941 
models, and it is believed that 
few 1941 models will be unsold by 
the time 1942 models are _ intro- 
duced in September. 

Used car prices meantime are 
firming in most sections of the 
country, with inventories growing 
lighter in industrial areas and only 
minor increases in other areas. 
'This phase, however, is causing 
|little worry because it is felt that 
the market for used cars will 
strengthen with curtailment of 
new-car production next fall. 

Plymouth 

New prices on the 1941 Plymouth 
models, representing increases of 
$10 to $37, are as follows: 

Plymouth models—Four-door se- 
dan $800; two-door sedan $769; 
coupe $720; utility $760; panel $755. 
Plymouth Deluxe—Four-door sedan 
| $845; two-door sedan $809; coupe 
| $760. Plymouth Special Deluxe — 
Four-door sedan $877; two-door se- 
dan $845; seven-passenger $1,078; 
coupe $795; four-passenger coupe 
$842; convertible coupe $1,007, and 
station wagon $1,031. All are De- 
troit delivered prices. 

De Soto 

New De Soto prices, upped from 
$15 to $47, are as follows: 

Deluxe — Four-door sedan $1,035; 
two-door sedan $1,008; seven-pas- 
senger sedan $1,270; five-passenger 
coupe $1,025; business coupe $945. 
Custom — Four-door sedan $1,085; 
brougham $1,060; town sedan $1,- 
133; seven-passenger sedan, $1,310; 
limousine $1,390; club coupe $1,080; 
convertible coupe $1,240; business 
coupe $982. All are Detroit deliv- 
ered prices. 


Chrysler 

New prices on Chrysler cars, 
ranging from $15 to $53 higher, are 
as follows: 

Royal — Six-passenger sedan $1,- 
091; six-passenger luxury brough- 
am $1,066; six-passenger town se- 
dan $1,136; eight-passenger sedan 
$1,345; eight-passenger sedan limou 
Sine $1,415; six-passenger  clut 
coupe $1,085, three-passenge!r 
coupe $995. Windsor—Six-passenger 
sedan $1,165; six-passenger luxury 
brougham $1,128; six - passenger 
town sedan $1,198; eight-passenger 
sedan $1,410; eight-passenger sedan 
limousine $1,487; six-passenger clut 
coupe $1,142; six-passenger convert- 

(See PRICES, Page 19, Col. 4) 


20 percent curtailment goes into | 
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Figures supplied by R. L. Polk & Co., and for New York City area by Sherlock & arnold 



















Idaho 








Illinois 





ral| 
*40| 











"41 





ao 
«a _ 
» | = 
5 | ma s 4 
g | Be e | 2 \$s 
2 | ES = si. 
& | Om Ss | & z 












19 51 
1 


298 


es 



































1180 


$1| 1610) 
919 


1) us 
39) 1181) 111 33 95 








for March, 1 

















Alabama 






































































1145| 1401) 2441 2008] 578| 6740| 1810) 2280 13416| 3582 659| 4393 
1 480\ 1198) 2421 a 2008 | 303| 4178) 1125| 1368 $449 38; 653 3 | 
146) 252] G10) 195) = 44 @ii|_ 151] 195] 1196 414 36) 5 
rl 171| 210 gi¢| 155| (17 tal 108 a Sool 17 iil 
215|  453| 1036 764) 199) 1764, 624 
713\ $53 a 1993 384 | if0l 1789 $74 490 






124| 225| 100 26| 294) 1o1| 
$5| 169} 74) 91 239 94 


743| 1439 ant 195 att 287| 235 
544| 1021| 294 94| 860 


866| 1459| 
528|  937| 














1178 
1018 


1891 
1288 
























349 





18341 3211| sens | 225 
1231 27| 166 



















6 as 102 11 a3 

85 185 286 92 3| 380 

1369] 727 ot 4034 Lid 318s 615 arm 2239 16599| aon 142 
614| 497 1344 3015| 5470 1895) 244 5306| 1318 1761| 10524 3479 









3087| 1065 












diana 400} 295| 656 1736 159| 3544) 837 1059| 6664 1991 34 

- *40| 206 733 rt 1739 1890| 539 ail ptt 402 3\ 466 $ee6 37 3a 160| 1563 

lows 41); 179 415 33 2119| 295 | 357 $274 1387 $3 1589 
103 22| 13 177| +210 2044| 1059 19} 119) 1197 








Kansas 


Kentucky 






Lovisians 


Maine 






Maryland 





Massachusetts 












7 Minnesota 


Mississippi 


Missouri 


Nevada 








New Jersey 


New York 


North Carolina 








°41| 
*40| 


*41| 
*40) 





41| 
*40| 


New Hampshire 


New Mexico 


North Dakota 











“ite 







170 
113 


138 



















292 \ 
tl gu 1781 
502} 277| 1289 


368 143 371 
102| 301 




























































195) 250 
69} 255 


| S| Bd 


ui 
150 









atl 


369) ns 2337| 
195 "i0\ 1496| 


| $59 $33 $0 162| 4194 


7 200 oss 
100| 260) 417 198 7\ 998 
16 460) 1164) 2054 
199| 555 




























673 1648 400| 2808 1159 26 ne| 1301 
502| 939) 323 30| 1445 262| 249 2309| 930 28 1084 
5A5| 961, 305 tt zea a5s| 2341 rr 36) 82) 966 
475| 864) 26 21\ 1118 206| 1812 845 97| 962 









oe) |e Sal ee a 



















1128) 
915| 1537| 4391 42| 


4256] 1391) 308] 3160) as 1513| 7782) 68| 
2693; 952| 182! 2088) 765| 4966) 1506} 63! 


15127) 5555 110 
8060 381 


















1023 1905) 
g14| 1497 457 











327) 173 





1304| 2268| 544 60| 321 











1463 





1546 


62| 2919) $78| 1619 56) a 
Fost 1539| 101 


3281| 934 1407 






one 
1902| 3778 






























3979 19683 3655 177 4463 
2491| 13901 9829, 182| 654 3665 


as $292 1513 42| 163 \ 3 1718 
240| 1947 1047 20| 143| 1210 






927 z4\ 


373 867| 7347 2753 
735 3 | 


313 5626 grail 














1923| 36 
27| 1315) 145 

5| 448 43 
41 44 































































































| 2123|"41 Arkansas 
1714|'40 
aes 450| 471 eee 25 i 27315|"41 California 
240| 506 265| 504 18825)'40 
58 2537/'41 Colorado 





































































































1911\'40 
e206 2 Connecticut 


50 
5 4 
8 2 $3 ¢| i 
33 224 | 8 
37 94 bt 126 1 
39 | 1103 )’41 Delaware 
875\'40 


——_———-—S—=S=«—wNo 
3\ ay At Florida 


7014)’41 Georgia 
4641\'40 





























pore sence IT 


99 3 a | al 








Illinois 





226) 


34 126) 511 73 sar Indiana 
42) 287| 147 


1i1| 305 





e505("45 lows 
4414\'4' 
















30) 93} 102 35 5559|"41 Kansas 
go 498] "35 sl Sesel'40 
| 521 al | a ——- 









Louisiana 












1467 ao 
1573|"40 


158) 215, 3|,« 70524 
58), ‘i541 ——2_83871'40 Maryland 


1577/41 M hu 
iso1l"4 assachusetts 


53) 375 7) 30683|’41 
66, 585| 237 299 sol 


a 
on) 
R\ = 
— 















145| 
52) 














Michi 
4| 17813|"40 — 


9362|'41 Minnesota 
6783)|'40 


13). 21 2287)'41 Mississi 
33 1| 2937|'40 ssissippl 





















94) 246 10559|"41 ' 
186! 26 11 9843 |’40 Missouri 


1659\'40 Montana 












33 | 2545 |"41 
38 1| 1697|'40 


1| 443|"41 
264|'40 


Nebraska 














Nevada 










4\ 2070") New Hampshire 


— ae 


13292 |?41 New Jersey 


387 9\ 14122\'40 
| 795 |’41 New Mexico 









139 New York 


139] 427| 362 


421| 631 | ois 152 35133 |"41 
69| 27365)'40 










a 
60 6727/'41 North C 
100} 29 60\ 331 s| 4415140 orth Careline 


27 1228 |’41 
53) | 1030|’40 


30 












North Dakota 
























































oh EE LEE eee EE owe 
vio a 8% go 7" = a ec ee ee | nats Oulaome 
= HHS = ee st a BSS vey Saas oreren 
— va al i) al SS Te eee yet t_ il mals Penns Tvania 
saree wit eee = aw al OM oe 
—_ oa ee sui | as) aa] HL in| 88 4 wl =e South Caroline 
South Dakota "41 | - = Bo| 5221 __ 319 2 36 South Dakota 
— msl _& eee ta ae al ae 8 i Teanesve 

a) SLE saa al “eel 8 mee Pl ie ane re 
eee sa al a a a a el BS wut oan 
Vermont seine S i : qa i + 4 a el “a | es 
—. 348 ae Tree a 1 a 4 8 ya See “Viena 
= eS EE: mal 1554 233 al | a_i 1938 %3 a 9 Tee 181 a i Sis ees Washiagtee 
om a igs Se 3 a st a —<—  — 
—— 9 $1 “a aie 5: st a oat 13631 Bei 26 zai|_s6e_8 eal | tee 338 | ie 2 a a0. ee 
ea 8 fa Ml of 8 y a a <i eee 
District of Columbia ay 197) - 262 5 1020| 35 a Sa MAS ae Pr} 238 me a 5| 50 +33 ; “ 113 ; 3006. “ 7 District of Columbia 
Federal Government “a 10| 16 i ae 16 333) 376| | a | 27\ 5\ 1| oo2\'4h Federal Goveremareh 
Federal Gog 7m ; | . 2 i i a 618 413i 706) 2178 14 27 aoe = | gone "at Federal Feder Gextte Bat 
Hota ay states a gale eal sei, SRNR | age se, Ta. ss, ost Sass, Tam Sus i igo aoa amos, ak 
Toh sae seen eat i come ims ren en, EBL AN neg og “agama a 









18—(550) 





By William Ullman 
Washington Correspondent 


ASHINGTON. — 

Two things 
happened in 
Washington last 
week, (both of 
the utmost im- 
portance to the 
automotive _ in- 
dustry), which 
provide a very 
clear illustration of the need for 
a thorough understanding of the 
background of events in order to 
maintain a proper and balanced 
perspective. Coming together, 
these events show how easy it is 
for the uninformed either to 
under-estimate or over-estimate 
probable consequences. 

First there was the U. S. 
war department’s bill which 
would give the federal govern- 
ment power to take over all 
property in the interest of 
national defense. 

When the measure was made 
public, it was received with a 
terrific sense of shock in almost 
all quarters. It seemed incred- 
ibly drastic and far-reaching. 
Yet Administration supporters on 
the Hill and in the several de- 
partments announced as_ spon- 
soring the bill were quick to 
defend it as vital to the national 
welfare. For the columnists, it 
provided a burning text for a 
day’s sermon. On many sides 

there was whaling or spearing. 


President Also 


Surprised 

NOW WHAT actually hap- 
pened? It seems there had been 
conferences between the Presi- 
dent and his advisers in which 
he had approved, in general, a 
plan which would enable the 
government to take over such 
plants as were necessary to halt 
stoppages in defense output. 

The President himself made 
it known that he had not read 
the text of the bill which grew 
out of those conferences, and 
it became known, also, that 
he was not a little surprised 
himself at the sharpness and 
sweeping character of the pro- 
posed legislation. Furthermore, 
it was stated definitely that 
the President’s sole idea in 
approving the plan in principle 
was to enable the government 
to act in cases of cessation 
contrary to the public welfare 
where such power now was 
lacking. 

It first was stated that OPM 
had approved the legislation. 
But when Director-General Wil- 
liam S. Knudsen was asked if 
he thought such a far reaching 
law was needed, his smiling com- 
ment was: “Lord, I don’t know.” 





Changes Likely 


In Measure 

NOW IT is unlikely that Con- 
gress will pass some legislation 
along the lines indicated. But it 


WANT ADS 


Ten cents per word per inser- 
tion. Twenty-five cents per word 
for three insertions. 

WANT AD DEPARTMENT 


Automotives News, Detroit 















EXECUTIVE SALESMAN 


OPEN for New Jersey connection July 1. 
Twenty years selling New Jersey dealers 
and automotive trade. Best reference. 
Box 270, Automotive News, Detroit. 





LLECTION METHOD 
AUTOMOTIVE COLLECTION SYS- 
TEM—Complete—(4) Notices, (3) 


Final Forms. Samples, itesaturs 


and testimonials sent FRE 

Guaranteed. Write today. ... 
Mercantile Forms Vompeny, 
11 Avon St., Providence, R. I. 
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Automotive Washington 
Changes Likely in FDR’s Take-Over-Property Bill; 


U.S. Ponders Car Prices 


is almost certain that the law as 
it finally will emerge will be quite 
different from that sent up to 
Capitol last week. 


Speaker Sam Rayburn prob- 
ably was speaking the Presi- 
dent’s mind when he expressed 
the belief that the bill should 
put specific limitations on the 
length of time seized property 
may be held. 

Here is a case in which there 
has been widespread over-em- 
phasis, not upon the measure 
itself, which in its original form 
is sensational and drastic, but 
rather upon the probable effects. 
A gloomy picture was drawn of 
the federal government stepping 
out and making wholesale con- 
fiscations. This would not be true 
even if Congress passed the law 
in its present shape, and that is 
unlikely. If there is one thing 
clear here today it is that the 
Administration does not want to 
take over private plants and faci- 
lities it does not feel absolutely 
impelled to take. 

* * * 


Rationing 


Of Gasoline 

THERE ARE many still in 
office in Washington—and the 
President is one of them — who 
remember the government’s rail- 
road headache of World War 
days. They do not want any more 
of that kind of thing than they 
can help. But the Administration 
is finally determined that in 
isolated instances of intransige- 
ance somebody is going to be 
knocked in the head and the 
required plant capacity will be 
used by the government while 
the patient is recuperating. 

Now for our second case. 
It involves the rationing of 
gasoline and fuel oil, and it 
would appear to be a definite 
example of under - emphasis, 
not on the part of the oil in- 
dustry but of the public which 
will be affected. The American 
Petroleum Institute has stated 
the situation precisely and has 
not minced words. The appoint- 
ment of Secretary Ickes as 
petroleum coordinator for na- 
tional defense indicates the 
Administration’s seriousness. 
But for some reason the public 
seems to be entirely uncon- 
cerned, despite the fact that 
the proposed restrictions may 
simply be forerunners of really 
drastic action a year hence. 
Perhaps it is human nature, 
but it is likely that the public 
will be apathetic until the very 
moment John Smith drives up 
to a gasoline station and finds 
he can’t buy five today, or when 
his fuel oil supplier informs him 
that he can only have three- 
fourths of his usual seasonal 
quota. 


* * * 


All Sections 


Seen Affected 

HOWEVER that may be, the 
fact remains that because of in- 
adequate transportation facilities 
the country (especially the East- 
part) is confronted with a prob- 
able substantial shortage—and it 
is not expected that one section 
of the country alone will be called 
upon to bear the entire burden 
of any forthcoming restrictions. 

It is noteworthy that the 
appointment of Ickes as petro- 
leum coordinator has met with 
approval on all sides. The in- 
dustry knows that despite a 
few Donald Duckisms, Ickes is 
honest and courageous and has 
gained a remarkably thorough 
understanding of its problems. 
It is true that Ickes goes off 
the deep end occasionally, and 
the American Trucking Assns. 
remembers ruefully his out- 
burst against truck traffic on 
the highways over weekends. 
But in the main Ickes is ree- 
ognized as the best and most 
efficient administrator in the 
government today. 

And that means, among other 
things, that he does not tem- 
porize. There are some first rate 
“putter-offers” behind big desks 
in Washington these days. Ickes 
is not one of them. It adds up 
to this: the American Petroleum 





TAYLOR 
was busy peeling potatoes in the Army 


PRIVATE NORBERT J. 


kitchen at March Field, Calif., when 
Commanding Officer Claude E. Burk, 
of the recruit detachment, surprised 
him with a check for $50. 
lor (left) was an automobile salesman 
in Toledo, until a few weeks ago when 
he joined the Air Corps ground service. 
He had participated in a contest con- 
ducted by Fisher Body and Olds- 
mobile and the judging, completed 
after he joined the Army, revealed 
him as first prize winner in the Detroit 
zone. 


Institute has said that we are 
facing a gasoline and fuel short- 
age. Ickes is not one to sit 
around on his hands when action 
is called for. Look out for definite 
action soon. ; i 


Car Prices 


Under Scrutiny 

THE MATTER of automotive 
prices is being definitely discussed 
by officials of the Office of Price 
Administration and Civilian Sup- 
ply. This was confirmed to AUTo- 
MOTIVE NEwS late last week by an 
authoritative source. The ques- 
tion was brought forward and 
talked over at some length at a 
committee meeting attended by 
defense and other government 
officials. The committee chair- 
man is Price Administrator Leon 
Henderson. 

Automotive News was told 
that while the whole issue of 
automotive prices is under dis- 
cussion, no decision has as yet 
been reached. Emphasis was 
given to that fact, but it was 
admitted that the problem of 
prices, and price control, for 
new and used cars is regarded 
as one of the most important 
and difficult now before the 
OPACS. 

While underlining the point 
that “it is all in very formative 
state at this time,” informed 
sources do not deny that the 
automotive price situation is be- 
ing subjected to the _ closest 
scrutiny. Furthermore, it is un- 
derstood that OPACS now is con- 
sidering seriously suggestion that 
motor car makers be requested 
to talk over their price plans be- 
fore acting. In fact, certain 
angles of it already are believed 
to have been discussed by OPACS 
officials and “representatives of 
certain branches of the industry.” 


How About 
Used Cars? 


AT THE committee meeting 
mentioned above (an executive 
session), it was learned, a number 
of men present indicated that 
they did not have before them 
sufficient data upon which to 
base a decision as to whether or 
not the government should set up 
controls for automotive prices. 
In this connection it also was 
pointed out that the question is 
rendered more difficult because 
of a lack of knowledge as to 
what 1942 output will be and as 
to production costs. Under such 
circumstances, it was stated, fix- 
ing of arbitrary prices might not 
prove feasible. 

A number of other angles 
also were touched upon. For 
example, the matter of use of 
substitutes was brought up, 
and the effect of such use of 
car prices and on the quality 
of the product. Attention also 
was given to the subject of 
used car prices and allowances, 
and the relationship of used 
car allowances to new car 
prices if a control is set upon 
the latter. 

It is understood that one com- 
mittee member said that serious 
thought should be given to the 
welfare of the consumer from 

the angle of car value. And he 
raised the question as to whether 
the consumer would be_ well 
served if such a low ceiling were 
placed on prices that the _ in- 
dustry could not produce the 
superior cars to which the public 
has been accustomed. 


Private Tay- | 
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By A. H. Allen 


SPREAD OUT on tables in the 
engineering department of every 
motor company are the 15,000- 
20,000 parts going into the modern 
motor car. Perhaps not quite this 
many, for some of the parts are 
duplicates, but there is at least one 
sample of every different part re- 
, quired in an automobile. One by 
one, the parts come under scrutiny 
'of production engineers, purchas- 
ing officials and others to de- 
termine whether a design or ma- 
terial change is required because 
of metal shortages, and how soon. 
Already hundreds of changes have 
been mapped out; some revised 
parts already are in production, 
and experiments on many others 
in service are being carried out. 


Unfortunately the “possibilities” 
of substitutions and the “prob- 
abilities” are two different things. 
It is a simple matter to work out 
satisfactory substitutes, but the 
probability of whether they can 
or will be made is influenced by 
a number of factors. Six typical 
factors are cited by a leading 
production and research author- 
ity. They include: Influence on 
the resulting quality of the prod- 
uct, the effect on cost, tooling 
requirements, man-hours of la- 
bor involved for both tools and 
production, what may be ac- 
complished by design change 
alone, and the availability of sub- 
stitute methods of manufacture. 
In addition to these, there is, of 
course, the matter of available 
supplies of materials, but this is 
something which is changing 
daily and it is almost hopeless to 
forecast what the picture will be 
two or three months hence. 

* * * 


Some Shortages 


Are False 

ON THE matter of materials 
shortages now noted, the above- 
mentioned authority points out 
that some shortages are real, but a 
number are to say the least ar- 
tificial. Reason for such apparent 
but not actual shortages include 
duplications in requirements, al- 
location for work as yet only on 
paper, and purchasing of stocks for 
speculation. 

Thus, despite the fact statistics 
indicate 52,000 tons of zinc 
should be available for non- 
defense purposes this month, 
comparing with 57,000 tons ac- 
tually used in the same month 
last year, die casters and others 
report a critical shortage of zinc 
and are forced to curtail sharply 
production of die castings. Why? 
Where is the zine which should 
be available? 

x 


%* 


Zinc Situation 


Is Serious 


THE SITUATION in zinc is so 
serious that car producers have 
been forced to go ahead with tool- 
ing for a switch to cast iron car- 
buretor bodies, with every likeli- 
hood of having to make the change 
shortly. Machining costs on cast 
iron carburetors are many times 
those involved in zinc die cast 


parts which can be cast to ex-! 


Ota 


er ye 


- PURCHASING 
ceptionally close tolerances, holes | 
cored out accurately, and require 


an insignificant 
chining. 

A case has been cited of 
speedometer part supplied in aq 
die casting at a cost of 19 cents 
each. A change to cast iron on 
the same part involves a machin. 
ing cost alone of 45 cents, to say 
nothing of the cost of production 


of the casting. 
* * * 


Fairer Allotment 


Suggested 

OBVIOUSLY, curtailment of 
automobile production is going to 
release a certain amount of metals 
but the demands of the defense 
program are growing daily, and 
reliable estimates now are that 
curtailment this year will have to 
be as high as 30 percent. Most 
metals, including copper and steel, 


amount of ma. 





now are under some form of al-. 


lotment to nondefense users, and 
in this connection it has been sug- 
gested that a fairer allotment of 
metals to each automobile com- 
pany might be arrived at if 


cognizance were taken of the sav- | 


ings this particular company al- 
ready had made in each metal; 
that is, allow a company to par- 
ticipate in its savings. 


Another thing motor company | 


production officials would like to 
see put into effect is_ this: 
Rather than having someone at 
Washington decide for what pur- 
pose a certain metal can be used, 
let the OPM allot a_ specified 
maximum quantity to be used at 
the discretion of the manufac- 
turer. One manufacturer, for ex- 
ample, might have a heavy-duty 
motor which would be benefited 
greatly by the use of a small 
amount of nickel for hot strength 
in its cast iron block, whereas 
another manufacturer might gain 
much in tool and changeover 
costs by being allowed to use a 
small amount of nickel for plat- 
ing. 
* * * 


No Change 


In Quality 


IT SHOULD be reassuring to 
both buyers and sellers of auto- 


mobiles to know that the consensus | 


of opinion among production people 
is that the probable substitutions 
of metals now under consideration 
will NOT affect the quality of the 
product appreciably. It is admitted 
that there are some cases where 
this will not be entirely true, and 
further some companies, by virtue 
of current practices in use of ma- 
terials, are in more advantageous 
positions than others. 

Effect of substitutes on costs, 
already referred to briefly, in- 
escapably will be appreciable— 
not so much because of added 
cost of materials themselves but 
because of increases in the time 
and cost of tooling and process- 
ing. Present indications point to 
a $25-$50 increase in the cost of 
producing the average low-price 
car. 


For_a fresh automotive viewpoint, 
read George M. Slocum’s ‘A Word in 
Edgewise.”’ 





IN THE REAR compartment of this 19141 


Islam Temple Potentate Henry F. 


Chevrolet cabriolet are, left to right. 


Boyen and Ernest Ingold of the Divan. The 


Ernest Ingold Chevrolet dealer organizatio i i i y 
Le ( L n provided six new cabriolets for the 
street parades and affairs attendant to the recent tri-temple initiation '" 


San Francisco. 


wri 
edit 


ind! 


maior © fH me’ we 





0 say 
ction 


nt of 
ng to 
netals 
»fense 
, and 
that 
ve to 
Most 
steel, 


of al- | 


, and 
| Sug- 
nt of 
com- 
it if 


sav. | 


y al- 
1etal; 


Ppar- i 


any | 


e to 
his: 
> at 
pur- 
sed, 
ified 
1 at 
fac- 
ex- 
luty 
ited 
nall 
gth 
eas 
rain 
ver 
ea 
lat- 


uto- 
nsus 
ople 
ions 
tion 

the 
tted 
nere 
and 
rtue 
ma- 
OUS 


its, 
in- 


led 
put 








AUTOMOTIVE NEWS, JUNE 9, 1941 


(551)—19 








money that had been put in it to 
get that national prestige. So, we 
compromised at first by publishing 
twice a week, a mid-week of four 
pages and carrying no advertising, 
and the week-end a_ regulation 
paper. Wise choice that was. 
*x* * * 


MEBBE I WAS lucky in getting 
the job of editor at that time. I 
had been the Detroit editorial rep- 
resentative and was house-broken 
so far as Automotive DaiLy News 
was concerned and this old dog did 
not have to be taught new tricks. 
It seemed tailor-made for this 
writer, who had in his time been 
editor of practically every one of 
the leading trade papers in this 
industry of ours. I never before 
had been on one that could do the 
job for manufacturer and dealer in 
the manner that I always had 
thought it should be done until I 
became a member of the House of 
Slocum. And I do not hesitate to 
say after those eight years that I 
feel it is the only one that has 
come up to the specifications of 


ideals. 
my idea ss 


HERE IN Detroit we proceeded 
to fill the industry's order for a 
trade newspaper. Soon the mid- 
week was changed to a pink sheet 
carrying registration figures 
mostly, along with a brief resume 
of the mid-week news. Later on 
this mid-week was to be dropped 
and all the eggs placed in the once- 
a-week basket. And still later the 
paper was to become AUTOMOTIVE 
News. Yet the scent of the roses 
clings to it still and there are 
many who continue to call it AuTo- 
MOTIVE DaiLy News. 

* * * 


MIND YOU, we took over in 
1933, just about the depth of the 
depression, when many publishers 
were furling their sails because of 
the ominous business clouds. Yet 
the then Automotive Daity News, 
under the new management, was 
a financial success from the start. 
The editor got a new lease of life 
teaming up with the publisher and 
the two of us lost no time in slip- 
ping into high gear with the re- 
juvenated publication. 


Hardly had we got accustomed to 
our new surroundings than we were 
delegated to get out the 35th 
anniversary number of General 
Motors, which proved a gigantic 
task but one that brought us a 
bushel basketful of encomiums. 
What an issue that was! Out on 
Nov. 29, 1933, it high-folioed 148 
pages, made up in four sections, 
with two of them in roto. Came 
soon after the Studebaker “recov- 
ery” number, celebrating that com- 
pany coming out of a receivership. 
This appeared March 27, 1935. Pon- 
tiac celebrated its 10th anniversary 
with the help of Automotive DaILy 
News, and only last year there were 
two other special issues, one put 
out for Packard and the other a 
second Studebaker issue. 

~ - * 

BUT OUR resourceful publish- 
er wasn’t satisfied with just a 
trade weekly. He sought other ways 
that brought us into the limelight, 
notably the Automotive Almanac, 
which was his brain child, born in 
1934 and whose 1941 edition is 
about to go to press. He set up 
“The Top Ten,” that first page 
feature that records sales as shown 
by registrations. And how everyone 
watches that tell-tale box! Came 
show time and we added to the 
show issue the Album of American 
Cars, a roto carrying pictures of 
the new automobiles. Also in 1938 
we had a special issue “Automotive 
Leads Again,” which featured what 
the industry was doing to help pull 
the country out of the depths of 
the depression. Not content with 
this, two years ago we put forth 
another publication, AUTOMOTIVE 
Service, a roto picture paper for the 
Shop mechanics, which illustrates 
Service operations and which now 


has a monthly circulation of 73,000 | 


—giving us two strings to our bow. 
* x « 

BECAUSE OF having such a 
Strenuous publisher, this editor has 
been kept a-hopping keeping up 
with the band wagon. As of this 
eighth anniversary, he looks back 
to the time when AuTomorTIvE DalLy 
News buckled on its armor and put 


Sparks 


(Continued from Page 1) 












Chris 
Sinsabaugh 


ner Bill in 1935. That was the one 
that Congress turned down, not the 
present one that can see only one 
side and that labor’s. We got out 
daily extras in this fight and it is 
estimated that we sent better than 
700,000 copies of the paper to Sena- 
tors, Congressmen, daily papers, 
stockholders of the automotive 
companies and the like. Our only 
regret is that the Audit Bureau of 
Circulations did not give us credit 
for this volume. 


And then, too, there were the 
extras we published during the 
General Motors strike of 1936, the 
first big battle for the closed shop 
in an industry that never before 
had anything of the sort to worry 
about. 

* * * 


COVERING the auto front as 
we have been doing these eight 
years, we have developed a loyal 
following among the dealers, who, 
after all, are the factories’ custom- 
ers—not the buying public. In 
turn the dealers have done more 
than their share in supporting the 
publication. Before we came _ to 
Detroit the subscription price of 
Automotive Daity News was $12 a 
year. We cut that to $6 at the start 
and later to $4. Even that latter 
price is one of the highest in the 
trade paper field, yet the automo- 
bile dealers seem to feel they are 
getting a lot for their money, as 
indicated by the renewals. We 
point with pride to the 76.71 percent 
renewal of subscriptions as un- 
usually high. So our circulation 
department has contributed largely 
to the paper’s income. As we figure 
it, dealers pay more than half the 
revenue that we get from the ad- 
vertising of motor vehicle manu- 
facturers. And that with no free 
list or premiums for subscribing. 
We feel that we are one of the 
very few in our field that actually 
makes money out of circulation. 

* ~ * 


AS I LOOK back over those 
eight years, I find there has been 
little change of personnel on the 
News’ inner staff. I still have my 
job. So has Barbara Crighton, busi- 
ness manager, who came to us 
along with Automotive DaiLy News. 
Jack Weed, who came one month 
after we got going in Detroit, is 
on the payroll, but has become a 
fellow editor—he handles AuTomo- 
tive Service. And, too, there are 
Eddie Kruspak and Willard Cotton, 
the former handling the advertising 
in the New York territory, and 
the latter working out of Chicago. 
We have several rookies naturally, 
because of growing pains. Pete 
Wemhoff is my managing editor, 
and Harry Williams is associate 
editor, while the title of advertising 
manager is worn by none other 
than Colin M. Selph. Just a happy 
little family, with one single pur- 
pose: To so honestly and inde- 
pendently serve the men in this 
industry that we can claim their 
respect and even more, their friend- 


ship! 





Maxon Elected 


BUFFALO.—Chester J. Maxon, presi- 
dent of the Maxon Cadillac-Pontiac 
Corp., has been elected to the board 
of directors of the Main Street Assn. 
of Buffalo. 


» 


x 





CONCURRENT with the ceremony held in Detroit last week celebrating 


delivery to the U. 


S. war department of the 40,000th Dodge Army truck, the 


above display appeared on the world’s largest poster board maintained by 
Dodge in Detroit. In the group of illuminated panels are shown some of the 
various types of the 40,000 trucks made by Dodge for the Army. Surmounting 
the entire display is the current release Dodge job-rated truck poster featuring 


an Army top sergeant. 


| Dealers tell me... 





By 
John O. Munn 


(Continued from Page 3) 


on the coast! We sell the most 
because we allow the most for 
your trade-in. No foolin’—we 
want your deal—regardless! 
That’s the reason you, too, can 
get your best deal at (name of 


deaier.” 
Ss 6 8 


Practice 


Is General 
DELETE the names of salesman 
and dealer in this ad, not be- 
cause they deserve protection, but 
so as not to single them out, when 
the practice has been so general. 
Just think of it. We are selling 
@ product that is most desired 
by human beings—a product that 
represents, at manufacturer’s list 
price, the most outstanding value 
offered to the public. The in- 
trinsic, real and speculative value 
excel by far that of any other 
product, considered from any 
standpoint of comparison one 
would want to make. So I spread 
these two messages in all their 
stark nakedness for the inspec- 
tion of the industry. No further 
comment from me is necessary, 
but I would like to hear from 
you. You tell me. 
* *« * 
—— I might quote Joe 
Matthias, better known as the 
Country Boy Salesman who, with 
his sage philosophy, inspirational 
oratory, and intriguing Southern 
accent, is preaching up and down 
the country the doctrine of sales- 
man and dealer cooperation. I 
wish there were more such con- 
structive influences in this trade. 
He remarks—did you ever hear 
of a factory salesman cutting 
price? Don’t they sell cars to 
dealers at full prices with cash 
on the barrel-head in advance? 
Perhaps it is because there is 
cooperation there, a thorough 
training, and salaries rather than 
commissions. If selling at cut 
prices was a good sales technique 
to get volume, why don’t fac- 
tories use it themselves? 


Pendulum 
Swinging Back 


HE price concession pendulum 
is now swinging back. The in- 


fluence of a very fine educational 





* £ 10-YEAR-OLD E. J. Thomas, president of Goodyear Tire & Rubber 
yy diag gs within the shadow of the Akron plants at the time of 
the organization’s founding, entered the select circle of employes with 25 
received his quarter-century service pin from P., 
| chairman of the Goodyear board. Pin was presented before Goodyear employes 
and friends as a feature of “Eddie Thomas Day” 
forth extra issues fighting the Wag- where the Goodyear baseball team played a Cleveland amateur nine. 


Co., 


service and 


W. Lite 


ears’ 
field, 


at Seiberling field, Akron, 


campaign on this subject, being re- 
leased to dealers by National 
Automobile Dealers Assn. and 
other trade associations, is being 
felt. Let me endorse as good read- 
ing for all dealers one of the many 
messages the Chicago Automobile 
Trade Assn. has recently sent to 
its members. It follows: 

“For years the new car buyer 
has purchased automobiles at cost 
or near cost. The larger part of 
your markup—if any —has been 
collected from used car buyers and 
service customers. This is a ri- 
diculous state of affairs. But, with 
the present demand for new cars 
and with sharp curtailment ahead, 
you have an opportunity to collect 
markup from the new car buyer, 
and to make a reasonable profit 
for yourself. Turn down those deals 
that do not give you a full profit. 
It’s time to make sense again!” 

Price concession so prevalent in 
our trade this spring is, I believe, 
more the result of dealer obsession 
than consumer demand. The tech- 
nique to combat it, as far as the 
individual dealer is concerned, is to 
escape it—not meet it. 


Prices 


(Continued from Page 16) 
ible coupe $1,315; three-passenger 
coupe $1,045. Saratoga—Six-passen- 
ger sedan $1,320; six-passenger lux- 
ury brougham $1,293; six-passenger 
town sedan $1,350; six-passenger 
club coupe $1,299; three-passenger 
coupe $1,245. New Yorker—Six-pas- 
senger sedan $1,389; six-passenger 
luxury brougham $1,369; six-passen- 
ger town sedan $1,399; six-pas- 
senger club coupe $1,369; six-pas- 
senger convertible coupe $1,548; 
three-passenger coupe $1,325; six- 
passenger town and country car 
$1,412; nine-passenger town and 
country car $1,492. Crown Imperial 
—Town sedan $1,760. There is no 
change in price of other Crown 
Imperial models. 
Nash 

Nash boosted its prices from $10 
to $20 last week, following a $10 
to $15 raise in April. The April 
boost amounted to $10 on each 
Ambassador 600 model and $15 on 
each model of Nash’s two other 
lines, Ambassador Six and Ambas- 
sador Eight. The latest increase is 
$10 on each Ambassador 600 model 
and $20 on each Ambassador Six 
and Eight model. 

Dodge 

New Dodge prices in Detroit, 
representing increases of $12 to 
$37, are as follows: 

Deluxe — Coupe, $862; two-door 
sedan, $915; four-door sedan, $954. 
Custom—Brougham, $962; six-pas- 
senger club coupe, $995; four-door 
sedan, $999; town sedan, $1,062; 
convertible coupe, $1,162; seven- 
passenger sedan, $1,195; limousine, 
$1,262. 





Studebaker 


Studebaker upped its prices $15 
on the Champion models and $25 


on other lines, factory delivered. 
Except for the coupe truck, which 
was raised $15, all truck 
were boosted $25, factory list. 


Mileage Estimator 


MINNEAPOLIS.--A gasoline mileage 
estimator, to be used by automobile 
paint and repair shops as a business- 
vetting aid, has been announced by'! 
Minnesota Mining & Mfg. Co. 





prices 





Ath Dimension 
By Pete Wemhoff 





Affirmed 


United States circuit court of 
appeals in Cincinnati affirmed last 
Thursday an order of the Federal 
Trade Commission charging the 
Ford Motor Co. with unfair meth- 
ods of competition in connection 
with advertising. 


The commission, on Dec. 8, 1939, 
ordered the company to “cease and 
desist” using the words 6 percent, 
or equivalent symbol, “in certain 
forms of advertising in connection 
with the cost of, or additional 
charge for, the use of deferred or 
installment-payment plan of pur- 
chasing automobiles.” 


Defense 


The sixteenth consecutive pre- 
sentation of National Broadcasting 
Cos program “Defense for 
America” incorporated Detroit de- 
fense assignments in the broadcast 
heard Saturday night (7). 


Working in cooperation with the 
National Assn. of Manufacturers 
and Packard Motor Car Co., the 
program embraced a special event 
show involving remote pickups 
from the Electric Boat Co. Navy 
torpedo boat builders at Bayonne, 
N. J., and Packard’s marine engine 
plant in Detroit. 

Another highlight of the pro- 
gram included a_ ship-to-shore 
feature between Graham MacNa- 
mee and an announcer on the deck 


lof a torpedo boat undergoing its 


shake-down maneuvers. Leland 
Stowe, war correspondent, made a 
guest appearance during the broad- 
cast from the Packard plant in 
Detroit. 


Series 


Johns-Manville Corp. is launch- 
ing a series of ads in feature-story 
style “to help inform the public 
of the indispensable job” being 
done by certain major industries 
“in this time of great national 
emergency.” 


Each insertion is devoted to a 
specified industry. The first, by 
Lowell Thomas, on steel, appears 
in page and a half space in the 
Saturday Evening Post and in 600- 
line space in 63 newspapers in 46 
cities in steel areas. Other report- 
ers in the series will be Frazier 
Hunt and Fulton Lewis jr., and 
other industries to be covered will 
include automotive, chemicals, oil 
and shipbuilding, according to H. 
M. Shackelford, company vice- 
president. The newspaper list will 
vary with the industry. The ads 
will appear every month or oftener. 
J. Walter Thompson Co. is the 


agency handling the account. 





Yes, the Fort Shelby is 
the PREFERRED hotel in 
Detroit because of its 
friendliness, its comfort and 
its value! 
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NO. ] 


Smart, roomy, econom- 
ical to own—the fast- 
selling Studebaker 
Champion, highest 
quality car in the low- 
est price field. 








NO.2 


Toughest competition 
for any medium price 
car in all America—the 
brilliant-performing 
Studebaker Com- 
mander. 








NO. 3 


Superbly styled and 
engineered—Stude- 
baker’s great President 
Eight, the top in luxury 
at a limited price. 





NO. 4 


The sweetest set-up of 
low priced commercial 
units any passenger car 
dealer ever had to offer 
—Studebaker Com- 
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